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Wilmer L. Moore, President 


All policy contracts have been revised as to rates and values. 
Non-Participating plans become Participating at the end of twenty years. 
Now offering Participating as well as Non-Participating contracts. 
Juveniles from thirty days to sixteen years. 
Writing Sub-standard and issuing Double Indemnity and Disability. 
Available territory for men of character and ability. Address 
E. S. Albritton, Vice-President and Manager of Agencies 


The Southern States Life Insurance Company 
ATLANTA, GEORGIA 
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December Thirty-First, 1926 
ASSETS 
Bonds and Stocks (Market Value) 


Indiana 


30,000 .00 f 7 
Accrued Interest on Investments we have some exceedingly good terri- 


Cash in Bank and Offices 
Premiums in Course of Collection '399,3 tory open for General Agents who de- 


Deposit with Workmen’s Compensation Board, sire to build for themselves a perma- 
Province of Manitoba 2,444 .91 nent and profitable business. 


$9,198,417 .93 
LIABILITIES 


ioc eT 616 08 Sales Books That Sell 


Reserve for Taxes and Expe 39,554 .69 Se 
Unabsorbed Premium Refund phd (Not paid) 42,351.37 as well as charts outlining the follow- 
Net Cash Surplus zs ee ing policies are some of the reasons 
Unabsorbed Premiums Returned to Policyholders ree for the success of our field men. 


(in cash) over 000,000 .00 1. Non-Medieal 6. Participating 
Fund tally Right Economically Operated - Salary Savings 7. Non-Participating 
undamentally *Financially Se ni ~— en 3. Monthly Premiums 8. Sub-Standard 
4. Juvenile Policies 9. Female Insurance 


HENRY W. IVES & COMPANY 5. Payor Insurance 10. Health - Accident 


15 FULTON STREET NEW YORK és ‘ ” 
UNDERWRITING MANAGERS Grow With Us 
FOR THE UNITED STATES 


We also have some available territory open 
FOR EXCESS AND REINSURANCE in Illinois, lowa, —_—_ Michigan, and Ohio 
OUR FACILITIES 


Treaty or Facultative and or Excess for Automobiles, General and 
Elevator 


ences Secret sate Abraham Lincoln Life Insurance Company 
Burglary, and apse y (formerly Mutual Life of Illinois) 
r a 385 Springfield, Illinois 
Prorat Fey aa, H. B. Hill, President F. M. Feffer, Agency Director 


Security Mutual Casualty Company / 
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Writing Casualty Insurance 
Fidelity and Surety Bonds 





Home Office: DAVENPORT, IOWA 











An Oversold Condition 


When oversold policyholders fall into 
the “lapse and surrender” classes, the 
underwriter’s effort in placing the insur- 
ance has been wasted. It is important 
to the underwriter tozsell insurance. It 
is even more important to him that it 
stay sold. 


One of the-principal advantages of the 
insurance trust is that it is a safeguard 
against lapse and surrender. In the 
funded insurance trust the continued 
payment of premiums is virtually guar- 
anteed. Our booklet, “The Insurance 
Trust and Its Value to the Underwrite1,” 
will be sent_on request. 


National Bank of Commerce 
in New York 


TRUST DEPARTMENT 
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E of The Lincoln Na- 
V¢ tional Life like to tell 
about our company— 
young, strong, friendly, aggres- 
sive, progressive, and full of a 
Lincoln spirit of public service. 
We take our work seriously. We 
believe, tremendously, in the 
blessing insurance brings and 
the miracles it works. 


We are proud of the field men of The 
Lincoln Life, those stalwart mission- 
aries of protection, who are the voice 
and living representatives of The Linc- 
oln Life to the people. 


Particularly do we point with 
pride to the Minute Men of 
this field force—agents who have 
earned their title by a super-human 
effort—who have done a big years 
work in four short months—at the 
eleventh hour call of their leaders. 
This year nearly fifty agents won that 
great honor, more than in any year 
before. = 





Men like these deserve and 

get every co-operation, and 

each possible aid. Lincoln Life men 

demand and get superior service for 

their policyholders, just as they are 

backed with superior tools and helps, 
s 


LNL sales aids and LNL 
stimulation and encour- 
agement backs a full range of life 
policies. Why a Lincoln Life 
agent can write a babe, who has 
barely seen the light of day; he 
can offer some form of contract 
to everyone. 


LNL men work from coast to 
coast. Take Iowa for in- 
stance. LNI, men there are organ- 
izing for more aggressive service to 
the people o that great common- 
wealth and recruiting new men to the 
banner of the company they love— 
the company so young, yet so strong 
—the company which reached the 
half billion dollar mark of insurance 
in force quicker than any other—the 
growing, vital, friendly company. 
The Lincoln National Life. 


ROUND OUT YOUR SERVICE 


Here’s a policy that will back up every talking point 
of company and service. Think it over: 
Any natural death ........... 


Any accidental death : 
Certain accidental death ................. 


Accident Benefits $50 per WEEK (non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the 
hands of a progressive agent and we invite you to 
give serious consideration to the United Life 


“Policy You Can Sell.” 


There may be an opportunity in your town. Our 
Vice President, Eugene E. Reed, will tell you all 
about it. Write him direct—and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 
Concord, 


The LINCOLN NATIONAL LIFE INSURANCE COMPANY 


of Ft. Wayne, Indiana 


New Hampshire INQUIRE! 
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SAVINGS BANK LIFE 
INSURANCE 


Facts Brought Out at Legislative 
Hearing in Massachusetts 


CALLED SUBSIDIZED BUSINESS 


Cost of Conduct Actually Being Paid by 
State—Beneficial Results Doubtful 

Boston, Mass., March 5.—Labor and social- 
ism made their attack on the old line life insur- 
ance agents in Massachusetts and the proposed 
amendments to the savings bank life insurance 
law at a hearing on March 1 before the legis- 
lative committee on State administration. This 
was the second attempt this year made in behalf 
of the life underwriters of the State to impose 
upon the business of savings bank life insurance 
the same legal requirements as are imposed cn 
domestic companies. In the first instance the 


underwriters asked that the law be amended to 
provide the same basis of taxation for savings 
bank life insurance; on this petition the legisla- 
ture voted leave to withdraw as recommended 
by the insurance committee. The bill heard iast 


week seeks to apportion the cost of supervision 
of the system, including salaries and administra- 
tion expenses, to the banks served, and which 
are now paid by the Commonwealth. The meas- 
ure carries out in specific detail recommenda- 
tions of the governor in his annual message 
this year, a fact that the opposition lost sight 
of. Their chief arguments against interference 
from the underwriters were largely that dam- 
age would be done to savings bank life insurance 
through twisting, and that the opportunity to say 
that the State had withdrawn its support of the 
system would be in their hands to use as propa- 
ganda. In thus ignorantly attacking the legiti- 
mate transaction of: the life insurance business, 
the supporters of the system failed to present 
a clear case and lost sight of the specific rec- 
ommendations, the speakers being mostly mem- 
bers of the legislature, no remarks being made 
by the supervising officials of the State depart- 
ment. 

The proponents of the measure were repre- 
sented by Merle Summers and Edward I. 
Brown, officers of the Boston Life Underwriters 
Association, who handled their side from two 
angles: that of the divergence from the original 
field of activity for which savings bank life in- 
surance was intended, and, from the standpoint 
of State appropriations, whether for managerial 
or supervisory purposes. This latter. viewpoint 
was argued by Mr. Summers, who presented a 
strong case, supported by important data bear- 
ing on the present methods employed by the 
deputy commissioner’ of savings bank life in- 
Surance, which represents her more in the ca- 


(Concluded on page 7) 


KANSAS ORDER UPHELD 
Supreme Court Refuses Review 
CHARLES E. HUGHES COUNSEL 


Violation of Fourteenth Amendment Al- 
leged—Plea Fails to Move Judges 

WasHincton, D. C., March 5.—Validity of 
the order issued by the Kansas Superintendent 
of Insurance, January 20, 1922, setting the pre- 
mim rates for various classifications of property 
to be charged by all fire companies doing busi- 
ness within the State, today was upheld by the 
refusal of the United States Supreme Court to 
review a decision of the Kansas Supreme Court, 
holding the order valid. 

The case was brought by the A£tna and 161 
other fire companies doing business in the State, 
who alleged the order violated the due process 
clause of the Fourteenth Amendment to the 
Constitution. It was contended by the compa- 
nies that the order created several hundred 
classes of property, upon which the rates were 
fixed, and would be binding upon every com- 
pany in the State, regardless of its individual 
experience. It would result, the Supreme Court 
was told in the petition for review filed by 
Charles Evans Hughes and associated counsel, 
in the companies being required either to write 
certain insurance at less than cost and take a 
loss or to abandon business which had heen 
built up at great expense. 


Topeka, Kan., March 13.—Reliable sources 
here report that the 162 stock fire insurance 
companies affected by the decision of the United 
States Supreme Court yesterday probably will 
follow the same action as was taken in Mis- 
souri, that of bringing 162 separate restraining 
orders against the Kansas State Insurance De- 
partment, to prevent payment to policyholders 
of impounded premiums. 

A hearing on the Missouri restraining orders 
is scheduled to be held at Kansas City, Mo., 
this week and the results of it are expected to 
guide the action of the companies affected in 
Kansas. An official of the State insurance de- 
partment said that until after this hearing no 
steps. would be taken toward payment of the 
impounded premiums. 

Nearly five million dollars will be returned 
to fire insurance policyholders in Kansas should 
no other legal obstacles be raised. The amount 


_represents: the cut in rates, ranging from 10_to 
20 per..cent, put into effect in 1921 by Frank 


L. Travis, then Superintendent of Insurance in 
Kansas. Practically every business in the State 
is affected. Amounts to be returned range from 
a few cents to several hundred dollars. Some 
policyholders, who have been paying the old rate 


(Concluded on page 11) 
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VIRGINIA INSURANCE 
HEARING 


Measure Regarding Casualty and 
Surety Companies Reported by 
Committee 


RIGHT OF MUTUALS TO DO SURETY 
ALSO DISCUSSED 


Bills Would Place Organizations Under 
Supervision of State Corporation 
Commission 

RicHMonp, Va., March 2.—The measure 
placing guaranty, indemnity, surety and fidelity 
companies under -the State Corporation Com- 
mission has been reported by the Committee 
on Banking and Insurance following an execu- 
tive session. Other insurance measures deal- 
ing with deposits, agents and the right of mu- 
tual companies to enter the surety and fidelity 
field have been referred to subcommittees. 

At the hearing on measures which would place 
companies engaged in the writing of guaranty, 
indemnity, fidelity and surety premiums, as well 
as agents, under the supervision of the State 
Corporation Commission, were insurance men, 
underwriters, agents and representatives of 
stock and mutual companies. The bills give 
the State Corporation Commission supervision 
of the various forms of insurance mentioned, 
with the power to fix rates, if the present rates 
are found to be discriminatory, or otherwise ob- 
jectionable, but only after a complaint has 
been made and a full hearing given by the 
commission, according to Delegate Hall. 

A bill recently introduced in the House for 
the relief of county treasurers, who, under the 
present law, have to furnish a corporate bond, 
stating that rates in the surety and fidelity field 
had advanced from thirty-five to fifty per cent 
as a result of the enactment of the present law 
was cited by Mr. Hall. 

Robert Lecky, Jr., Richmond local agent, 
followed Delegate Hali and said that the rea 
son the rates have been advanced is chiefly due 
to the fact that county treasurers do not have 
what he termed a yearly settling day, and con- 
sequently, owing to leniency towards friends, 
they are often in arrears. 

R. R. Gilkey, secretary of the Surety Asso- 
ciation of America, was introduced and urged 
that experts were better fitted to fix surety 
and fidelity rates than the State Corporation 
Commission. The commission was compli- 
mented by both Mr. Lecky and Secretary Gilkey, 
who said they had no objection to supervision 
by that body, but they urged that the rate- 
making be left to a bureau of experts. 

No objection has been offered to placing the 
insurance companies engaged in guaranty, in- 
demnity, surety and fidelity under the State 

(Concluded on page 17) 
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ATHER unusual in the agenda of company 
agency meetings was a talk made last week 
by Dr. William R. Ward, medical director of 
the Mutual Benefit Life Insurance Company, 
of Newark, N. J., before a gathering at the 
new home office of the company of some three 
hundred of its leading agents. He called his 
talk “The Historic Background of the Mutual 
Benefit” but in reality it was more of a biog- 
raphy of three of its leading presidents, whose 
lives and accomplishments Dr. Ward had evi- 
dently studied closely. His presentation of the 
subject was such as to give the agents a valu- 
able close-up of some of the really great per- 
sonalities who have had a hand in making the 
Mutual Benefit one of the leading life insur- 
ance companies of the country. 
x * * 
HE first of the three men mentioned partic- 
ularly by Dr. Ward was Robert L. Patter- 
son, who was the leading influence in the or- 
ganization of the company in 1845, and was the 
company’s first president. Mr. Patterson had 
been a successful merchant in New York when, 
in 1842, he met with severe financial reverses. 
Although sixty-six years old at the time, he 
was undismayed by the catastrophe, and at once 
undertook what was then a hazardous journey 
to England, where he spent some time in study- 
ing the methods of English life insurance com- 
panies. He returned with a wealth of informa- 
tion, which he successfully made use of in or- 
ganizing the Mutual Benefit. Dr. Ward said 
of him, “he began life anew and accomplished 
far more for the world than he could have ac- 
complished if he had continued to be a success- 
ful merchant.” He continued as president of 
the company for 16 years. At the conclusion 
of his administration the company was possessed 
of nearly $4,000,000 of assets. 
ee 
MZI DODD, next on Dr. Wards’ list of 
personalities, was one of the descendants 
of the founders of Newark. Although a Re- 
publican, he was appointed Vice-Chancellor of 
New Jersey by a Democratic administration, 
and later was made a justice of the Court of 
Errors and Appeals under similar circumstances. 
He became mathematician of the company ‘n 
1863 and in 1882 was named its president. He 
relinquished the office in 1902, having brought 
the company safely through a very critical pe- 
riod and continued its growth upon an excep- 
tionally sound basis. 
* * * 
sVREDERICK FRELINGHUYSEN was re- 
ferred to by Dr. Ward as a man whose 
“estimate of life’s values was not in the mate- 
rial things that he possessed, but rather in the 
spiritual possession of faith and friendship and 
service.” Dr. Ward did not attempt to detail 
his life. He said, “It would be futile to attempt 
to narrate in detail Mr. Frelinghuysen’s service 
to us or to attempt to estimate his value to the 
Mutual. Benefit.” 


A* I walk the perimeter of the circle of 
daily personal contacts, feeling myself a 
kind of peripatetic dabbler in life and being 
lured less and less often along tangents to the 
circumference, I am more and more impressed 
with the decline of conversation as a form of 
entertainment or as a current on which the 
ships of thought can hoist their billowing sails. 
The interesting exchange of original ideas seems 
to be degenerating into mere verbiage. The bril- 
liant play of intellectual rapiers wielded by 
agile mentalities is becoming “slapstick.” The 
social wit has descended to the vernacular. 
ae ee 
F course, there is always the danger of in- 
volving one’s expressions in the tedious 
coils of a monologue. That false course brings 
an equally false sense of superiority. Michael 
Arlen puts such a feeling in its place by saying 
that “as soon as a man realizes his superiority 
to another that at once places him on the same 
plane as his inferior by giving his inferior a peg 
to hang his dislike on.” The phrasing is subtle, 
but the idea is clear. 
x * * 
ONVERSATION among educated persons 
to-day, to the attentive listener, has lost 
its “tone.” It has volume enough, often too 
much, but, instead of sparkling, it cracks. So 
long as commercial topics are in the ascendency 
among a group there is no dearth of sensible 
words; yet, choose a more colorful, more intri- 
cate and more delicate subject and what had 
been sanity lapses into drivel. A novelist friend 
of mine, native of Austria, once commented on 
this question by saying: “You Americans, in 
talking, give much information, but convey few 
opinions.” Every generalization requires some 
qualification because sweeping statements breed 
specific errors, but the criticism has, I think, a 
definite background of truth. 
* * * 
ANY of us read and listen without assimi- 
lating what we take in and without prop- 
erly correlating impressions so that logical, in- 
dividualistic thought may follow. We feed our 
minds, but do not digest the substance. To me, 
the high aim of education is accuracy and clarity 
of reason. It may well be argued that I do 
not display either of those attributes with any 
degree of frequency, but that does not neces- 
sarily destroy the soundness of the ideal. It 
simply, if you like, indicates that the fault 
lies in the practitioner and not in the theory. 
* * * 
OOD conversation is a vital thing to the 
individual and collective welfare of the 
national mind. It is equally desirable as a 
means of storing the personal mind with mate- 
rial from which ideas and opinions may be 
formed and reared to eminence. The radio, the 
victrola and similar agencies of mental propa- 
ganda are not to be considered as substitutes for 
conversation. That is an art, a highly produc- 
tive art, by itself and should remain so. 
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M ODESTY, and a determination to give iny 
employers just a little more each week 
than my princely salary calls for, has prevente; 
me, hitherto, from publishing samples of th 
fan mail that smothers my desk every Friday 
morning, but I have mislaid the thimbles tha 
protect my typing fingers and besides— 


A very good rule in conducting a colyum 

If done just for fun or substantial emolun. 

Ent: Use what you choose and never make 
waste 

Of what you can swipe with a scissors and 
paste. 


Accordingly, there are reproduced below 
some of the less effusive tributes which have 
been kindly bestowed on this writer. 

x * * 


EAR Mr. Smoke: 

I read your column every week first 
thing. Of all your pieces I enjoyed most the 
one about liquor, the one about liquor, and tie 
one about liquor. If you don’t mind a friendly 
suggestion would say that I think your many 
readers would like you to write something about 
insurance in case you ever have any thoughts 
on that subject. 

Best regards, 
Homer AGAMMEMNON, 


Troy, N. Y. 

* * * 
DITOR, Smoke Column, 
Dear Sir: 

Your letter, March 3, requesting testimonial 
received. You may quote me as saying that I 
consider The Observation Post a very enter- 
taining and well written column. 



















Obligingly yours, 
O. W. A. Sourrace, President, 
Surplus Insurance Company. 
* * * 
MOKE Dear: 

I just aDORE your weekly “colyum” in 
the Specter. My DEAR, your clever creviczs 
are just too FUNny for WORDS! From the 
way you write I just KNOW you're five feet 
two, and that you part your hair in the middle 
and wear tortoise shell glasses. 

Love and hisses, 
Ursuta Uzcupen, Corresp. Sec’y, 


Insurco Girls Club. 
* * * 


eas Dept., The Spectator: 
I read the Spectator from cover to 
cover every week and also the column, ‘Smoke.” 
In the latter I enjoy most the quotations from 
the various house organs and also the Hart 
ford Courant. I think a few pictures every 
week and more space between the paragrapis 
would improve the column considerably. 
FRANK CANDOR. 
Nome, Alaska. 
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INSURING THE R-100 

NE of the most significant develop- 

ments in the history of American in- 
surance, particularly aviationwise, is the 
fact that a considerable portion of the re- 
insurance on the giant British dirigible 
R-100 has been placed in this country. 
The R-100 has been built by the British 
Air Ministry under a charter purchase 
plan whereby it comes under the control 
of the Airship Guarantee Company and 
will be utilized for regular passenger 
service between the United States and 
England. 

The dirigible is soon to have its final 
tests, which will take about thirty days, 
and during that time it will be protected 
by insurance amounting to £300,000. 
The policy is of the “all risk” type and 
covers damage to the property. The line 
was primarily placed in London but was 
more than the London underwriters felt 
they could carry unaided. As a result, 
widespread reinsurance was necessary. 
Some of this reinsurance was placed in 
Germany, but a good share was handled 
through Marsh & McLennan, the large 
United States brokerage firm. The cover- 
age is for the British Aviation Insurance 
Group and is said to have been written at 
arate of 5 per cent. The British Avia- 


tion inet Group was the direct-writ- 
ing organization for the total of £ 300,- 
000. 

The R-100, when finally put into regu- 
lar service, will carry 100 passengers and 
is understood to be constructed for a cruis- 
ing height of about 2500 feet; thus, be- 


cause of more atmospheric pressure at 
that level, making it possible for the build- 
ers to multiply the structural strength-and 


greatly increasing the horsepower of the- 


motors. A crew of 60 will be required to 
operate the air giant and its home moor- 
ing mast will be at Howden, England. 

Marsh & McLennan have already 
placed part of the reinsurance on the 
R-100 in this country and will complete 
the disposition of the business in time for 
the dirigible’s trials. 

Up to the present, it has been the prac- 
tice for too-large American risks to be 
reinsured abroad, and the placing of the 
line on the R-1oo in this country is an 
event which clearly shows that American 
insurance facilities have risen to a recog- 
point of international interest and 
importance. It also reveals the willing- 
ness of American underwriters to come 
to the assistance of growing industries by 
furnishing the protection necessary to 
progress. Aviation has rapidly emerged 
from its swaddling clothes and it is note- 
worthy that the United States insurance 
interests are playing their part in garbing 
its adolescence. 


nized 


EARS of fire insurance officials that 

the decision of the Supreme Court 
of the United States in the Missouri rate 
case would have a far-reaching effect 
seem to be justified by the result of the 
Kansas case, which the same court has 
just refused to review. Something like five 





million dollars is involved in this case, 
most of it tied up in impounded premiums 
held by the Kansas Insurance Depart- 
The further disposition of this 
case will depend largely upon the out- 
come of the renewed appeals in Missouri. 
It must be admitted that the failure of the 
Supreme Court to review this case has 
weakened the position of the fire insur- 
ance companies. In .contemplating the 
possible results of the single suits which 
are now being pressed one wonders where 
it will all lead. Of course the objective 
of the companies is to secure from the 
Supreme Court of the United States a 
recognition of the method of computing 
underwriting profit which will show the 
true condition of the business. So far 
this court has sidestepped the issue. In 
doing ‘so it gave a decidedly backhanded 
slap at uniformity of rates and if the 
reasoning by which it did so were carried 
out consistently the ultimate end will be 


ment. 


2 


a rate war in Kansas and Missouri. This 
end is not, however, likely to materialize, 
as in the event the Supreme Court decides 
that the Convention method of computing 
underwriting profit is correct, then the 
State courts can hardly refuse to declare 
the original rate orders invalid for all 
companies as based upon an _ unfair 
method of accounting. 





HE City of Detroit is rather proud 

of its arson squad, consisting of two 
men, only one of whom is a regular po- 
lice officer. This small force, however, 
has achieved such remarkable effective- 
ness as to bring down Detroit’s incendiary 
fire loss to a quite negligible figure and 
win the attention of many city administra- 
tions as well as a special tribute from the 
United States Chamber of Commerce. 
While carrying on no less than 512 sepa- 
rate investigations of fires of suspicious 
origin, the squad played an active part in 
securing the passage of the new arson law 
in Michigan and succeeded also in having 
a municipal ordinance against false 
alarms rescinded so that the state law 
might apply. Altogether it spent a re- 
markably busy year. 





JOSEPH BUTTON REAPPOINTED 
Made Commissioner of Insurance and 
Banking in Virginia 

RicHMonpb, Va., March 6.—Colonel Joseph 
Button has been appointed commissioner of in-, 
surance and banking by the State Corporation 
Commission under whose jurisdiction this divi- 
sion will operate under the governmental re- 
organization plan in Virginia. M. E. Bristow, 
chief State bank examiner since 1923, whose 
position was abolished under the same bill, has 
been named deputy commissioner of insurance 
and banking. 

The Hall-Paker bill putting the duties of the 
State Insurance Commissioner under the State 
Corporation Commission was passed Thursday. 
It was not until this bill had passed both houses 
that the commission could select a head for the 
reorganized body. 

This measure establishes a rating bureau 
composed of insurance company representatives 
organized and operated independently of the 
South-Eastern Underwriters Association. 

C. B. Coulbourn, who has been serving as 
deputy commissioner of insurance under Colonel 
Button, now has the title of “actuary” under the 
new regime. 


Edmund Strudwick Dead 
Edmund Strudwick, former chairman of the 
board of directors of the Atlantic Life Insur- 
ance Company of Richmond Va., died at his 
home in Richmond, Monday evening. 
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J. C. BARNSLEY JOINS GUARDIAN LIFE 
ACTUARIAL STAFF 


Associate Actuary Howell Resigns March 
1 to Go With Prudential 


The Guardian Life Insurance Company of 
America has announced the appointment of 
Joseph C. Barnsley as assistant actuary. Mr. 
Barnsley has a long record of actuarial experi- 
ence with both Canadian and American com- 
panies extending over almost a score of years. 

Born in England, Mr. Barnsley is a graduate 
of Oxford University, a Fellow of the Actu- 
arial Society of America and an Associate of 
the British Institute. He came to Canada in 
1909 and shortly thereafter engaged in actuarial 
work with one of the Canadian life companies. 
In 1914, when the war broke out, he went over- 
seas with the Canadian forces and saw service 
until 1918. He then resumed his actuarial 
duties, and in 1923 came to the United States 
to become associated with one of the American 
life companies. 

Valentine Howell, whose resignation as asso- 
ciate actuary of the Guardian went into effect 
on March 1, leaves that company after an asso- 
ciation of eight years. His ability and fine per- 
sonal attributes won him a place high in the 
esteem and affection of his associates and in 
leaving to join the staff of the Prudential, he 
takes with him the best wishes of the Guardian's 
officers and of his former associates for his 
future success. 

The duties relinquished by Mr. Howell will 
be taken over by W. M. Morris, who has been 
assistant actuary of the Guardian since 1926, 
and Mr. Barnsley. 


A Brief Course in the Selling of Life 
Insurance 

Under the above title Tressler W. Callihan, 
M. A., has written and Prentice-Hall has pub- 
lished two volumes constituting a complete 
manual on the selling of life insurance through 
field representatives. Mr. Callihan is head of 
the Department of Education of the John Han- 
cock Mutual Life Insurance Company, of 
Boston, and the books thoroughly explain the 
methods and principles underlying the success- 
ful efforts of life insurance agents. He tells 
how to write new business and how to keep 
the old business on the books, and his facts and 
suggestions are based on actual experience. 

There are fourteen chapters in volume I, 
dealing with the following subjects: Select- 
ing a Vocation; Does Entrance Guarantee Suc- 
cess?; Appraising Yourself; The Selling Pro- 
cess; Finding Prospective Clients; The Agent’s 
Plans. 

Volume II deals with: Your Client’s Finan- 
cial Problems; Objections Encountered in the 
Approach; Adapting the Approach; Preparing 
for the Interview; The Close; Competition; 
Conclusion. In each chapter there are numerous 
sub-divisions dealing with the various aspects 
of the subject, and each volume has a copious 
index. 

Mr. Callihan has treated his subject from a 
thoroughly practical standpoint and has avoided 
theorizing. He has dealt with the subject with 
the idea that the life insurance agent just start- 
ing work should be able to get a glimpse of 


what lies ahead of him, and, being thus pre- 
pared, will be able to overcome difficulties as 
they are encountered. For the man who-has 
already given a number of years to the busi- 
ness, Mr. Callihan has tried to furnish enough 
material definitely to assist him in the further 
creation of estates for his clients. 

These volumes can, therefore, be read with 
profit by either a new or a veteran agent. 
Volume I contains 243 pages and Volume II 
contains 228 pages. The price of the set of 2 
volumes is $5 and orders will be filled by The 
Spectator Company, selling agents. 


Travelers Appointments 
Barnett Kenimer, W. Hugh Bridges, George 
L. Finefield and Julius I. Thomason have just 


recently been transferred in their branch office 
assignments, agency development, life, accident 
and group departments, by the Travelers Insur- 
ance Company, of Hartford, Conn. 

Mr. Kenimer became assistant manager at 
Cincinanti, Ohio, and Mr. Bridges was made 
manager at Nashville, Tenn., February 15. Mr. 
Finefield was appointed manager of the Travel- 
ers Boulevard branch office in Detroit, Mich, 
February 1, and Mr. Thomason became manager 
at Duluth, Minn., February 24. 


J. Elliott Hall Establishes Record 
The J. Elliott Hall Agency of The Penn 
Mutual Life Insurance Company in February 
made a record. It delivered more business than 
any agency of the company ever did. 
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Living on the Stagger Plan 


That’s what dependent families do when a provider 


leaves them with inadequate funds. 


These monies yield a small income, mak- 
ing possible only occasional spurts of 
decent living. Between payments the 
widow and children stagger along as 


best they can. 


Discuss this phase of life insurance with 
a family man and tell him what he 
must do if his dependents are to go on 


in comfort after he has been called 


Brokers are invited to avail them- 
selves of the services of Prudential 
Ordinary Agencies, 


larger cities. 


The Prudential 
Insurance Company of America 
Epwarp D. DurFrFIz._p, President 
Home Office, Newark, New Jersey 


located in all 
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NEW SCHEDULE OF 
ANNUITY YIELDS 





Phoenix Mutual Announces Change 
Due to Fall of Interest Rate 





LOWER AT SOME AGES 





Comments of Vice-President A. M. Collens 
“on Present Conditions 

Growing supply of ready money and conse- 
quent fall in interest yield on sound invest- 
ments for some time has been reflected in the 
coupon rate for securities; now this factor has 
begun to affect the returns available on single 
premium annuities on individual lives, according 
to the Phoenix Mutual Life Insurance Company 
of Hartford, one of the principal underwriters 
in the annuity field and which company an- 
nounces a new schedule of yields effective 
March 1. 

Changes in yield are not radical but they defi- 
nitely indicate the trend that has been forecast 
for several years, it is pointed out by A. M. 
Collens, vice-president of the company. 

The comparative table of new yields and old, 
which accompanied the company’s announce- 
ment, although it indicates a lower yield at most 
ages, does extend a larger return on his money 
to the younger annuitant as well as to the one 
who waits until late in life to make his pur- 
chase : 


AMOUNT OF ANNUITY $1000 WILL BUY 











Male Female 

At Old New Old New 
Age Yield Yield Yield Yield 
ee $62.11 $62.74 $59.14 $59.70 
_ Sa 67.61 67.98 63.09 63.69 
ae 74.91 74.91 68.07 68.73 
- ae 85.03 84.60 74.47 75.82 

aw aibe 98.72 97.75 85.91 85.91 
a 117.10 115.34 101.42 101.21 
ae 139.86 137.93 124.38 123.46 
oe 168.92 165.56 151.75 149.70 
ee 197.63 204.08 176.68 179.53 


New yields apply only to new contracts on 
on regular single premium annuities on indiv- 
ual lives, the principal factor in the company’s 
entire annuity volume, which volume has in- 
creased more than 673 per cent since 1922. No 
other form of annuity is affected. 


Brooklyn National Life’s Largest Month 

The month just ended was the largest in the 
history of the Brooklyn National Life Insurance 
Company. The February written business 
totaled 360 applications for $1,290,700 of insur- 
ance, showing a remarkable high average of 
$3600 per policy. 

The total for the first two months of 1928 
shows 627 applications for $2,064,000 of life in- 
surance. This business written for January and 
February represents an approximate increase of 
100 per cent over the same business for the first 
two months of 1927. 


Increases Commission Rate 

Announcement of a 5 per cent increase inthe 
rate of commission paid agents on policies is- 
sued on and after March 1 on some of the more 
popular plans of insurance was made by Vice- 
President K. A. Luther of the A*tna Life In- 
surance Company in a recent letter to the field 
force. The increase applies particularly to in- 
surance up to and including 55 years in age 
and $10,000 in amount. 

The change will specifically affect the present 
commission schedule of the ordinary life, accu- 
mulative life, life monthly income, principal and 
6 per cent income and the life partnership plans 
of insurance. 

In explaining the change, Vice-President 
Luther states that the action was taken’ by the 
company in the belief that it would have a ma- 
terial effect in increasing the average size of 
its policies, this being one of the most important 
items in the overhead costs of a life insurance 
company. 


Savings Bank Life Insurance 
(Concluded from page 3) 
pacity of a manager than a supervising official. 
Mr. Summers spoke in part as follows: 


I should like to draw your attention to some 
typical expenses that might attach to any life 
insurance office, but are those of the savings 
bank life insurance department of the State. 
That of a field secretary—a glorified life insur- 
ance agent—sometimes known as an “educa- 
tor.” His business is to write life insurance, for 
which he is paid a salary by the State and his 
expenses, including an automobile of his own. 

Another field secretary is similarly compen- 
sated. Then there are the actuary and medical 
director, with their assistants, clerks and sten- 
ographers, and the usual office expenditures for 
supplies, garage rent, and expenses incidental to 
traveling, including the use of an automobile. 

Here in the State House is a life insurance 
company functioning for the most part in the 
interests of the banks and in the interest of a 
class of substantial citizens, on this money which 
this bill asks you to make them pay each year 
to the Commonwealth. 

The present deputy commisisoner is the op- 
erating head of the department. She occupies 
a position in fact no different than the president 
of any insurance company in the Commonwealth. 
When it comes to a matter like this bill, she sets 
up a private lobby in the State House. 

The mention of these things is important, for 
our consideration, only to make clear that these 
are managerial services, not supervisory. 

Savings bank life insurance in force represents 
only about 2 per cent of the total life insurance 
in force in this Commonwealth. It is not the 
2 per cent that is worrying any one. It is com- 
petition that is dishonest. It is deception to lead 
the buying public to believe that savings bank 
life insurance is being sold at cost, when a part 
of the cost comes out of the State treasury. 

The most favorable figures are correct, 
namely, that their net cost is 23 per cent less 
than any of the commercial companies and 50 
per cent less than any industrial company. 

We must have an answer to the question of 
whether or not the time has arrived when the 
business of insurance can be actually conducted 
without the services of the salesmen. 
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POINTS TO MODERN 
TENDENCIES 


Hugh D. Hart Speaks at Kansas City 
Meeting 








WASTE IN TURNOVER OF AGENTS 





Efficient Salesmanship Coming Necessity— 
Agents Must Keep Step With Trend 
of Times 

The largest meeting ever held by the Kansas 
City Life Underwriters Association gathered on 
March 1 to listen to President William A. Law 
and Vice-President Hugh D, Hart, of the Penn 
Mutual Life Insurance Company, of Philadel- 
phia, who were the guests of the underwriters. 

Mr. Law spoke very briefly about his great in- 
terest in the present-day attitude of life insur- 
ance men towards each other, and the manner 
in which they are now working together on a 
better common understanding, which, of course, 
helps to avoid friction and many of the unpleas- 
antnesses that have characterized the life insur- 
ance field work in the past. 

Vice-President Hart’s general topic was 
“Modern Tendencies in Life Underwriting.” 
He referred first to the growing inclination on 
the part of life insurance men generally to adopt 
a name different from that of the old stand-by 
of agent and to use such titles as “Estate En- 
gineers,” etc. 

He referred to a bulletin issued recently by 
the National City Bank which contained the 
statement that the prosperity that has come 
to the American people in the last ten years is 
a prosperity ‘induced by the plan of certain 
economic forces, which are described as the 
“efficientizing of production,” mainly referring 
to manufacture. In this report a prediction was 
made of much significance to the life-insurance 
man, namely, that the prosperity of the next 
ten years would come about as the resultant of 
the efficientizing of the process of distribution 
along lines parallel with the efficientizing of 
the forces of production—and that the efficientiz- 
ing of distribution is nothing more or less 
than the efficientizing of salesmanship. 

Mr. Hart indicated that this would be brought 
about through the elimination of waste, both in 
the mechanical processes and in the human pro- 
cesses. He pointed out that out of approxi- 
mately 200,000 life insurance agents in the coun- 
try, 67,000 drop out of the business every year, 
representing men who have been poorly selected, 
inadequately trained and improperly supervised, 
and that this is one of the greatest causes of 
economic waste in the business of the distribu- 
tion of life insurance. 

He emphasized his belief that the time is com- 
ing when a great deal more attention will-«Le 
paid by the companies to the two items of in- 
creasing the average size of policies and in- 
creasing the size of the average premium. 
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WILLIAM S. AYRES DIES 


Vice-President of Bankers Life Company 
Was Prominent Jurist 


Des Moines, Iowa, March 3.—Heart disease, 
induced by a prolonged illness, ended the life 
on Friday, March 2, of William S. Ayres, vice- 
president and general counsel of the Bankers 
Life Insurance Company. He had been ill since 
early December. 

Mr. Ayres was 57 years old. He joined the 
Bankers Life Company ten years ago as assist- 
ant general counsel. His appointment to gen- 
eral counsel came after the death of the late 
I. M. Earle. In January, 1926, Mr. Ayres was 
elected vice-president. 

Born at Knoxville, Iowa, June 3, 1871, Mr. 
Ayres was the son of Orlando B. Ayres, whose 
death mm 1900 ended a brilliant career as a jurist. 
The father served on the bench of the fifth 
Iowa. judicial district four years, and was 2 
director of the Bankers Life Company at the 
time of his death. 

The son graduated from the Drake Univer- 
sity law school in 1894. He at once entered 
private practice here, and within a short time 
won prominence and recognition. 


ANNOUNCE LOWER AGE LIMITS 


Phoenix Mutual to Accept Applications 
Down to Age 10 


In announcing to-day a lowering to age 10 
of the limit within which applications for life 
and endowment insurance will be received from 
children, the Phoenix Mutual Life Insurance 
Company, of Hartford, points out that, of the 
seven age groups into which the census divides 
our population, the age group 15 to 24 years has, 
since 1880, grown faster than any other, being 
29.6 per cent of the total population even so 
long ago as the last census; this was an in- 
crease of 9.6 per cent in the forty years. 

While some age groups actually have de- 
clined in their proportion—notably those under 
age 14, which dropped from 38.1 per cent of 
the population to 31.7 per cent of it, doubtless 
due to a lowered birth rate—the higher brackets 
of those from ages 25 to 65 and over made a 
substantial increase from 41.8 per cent to 50.4 
per cent of the population. 

Insurance on the lives of minors long has 
been a staple with those companies writing the 
so-called “industrial” policies but, in the thrifty 
recent years, the practice of well-to-do parents 
of grounding their children early in habits of 
regular saving has become of increasing inter- 
est to old line companies; these companies pro- 
vide not only insurance protection but a return 
which many parents find attractive. 

At the same time the Phoenix Mutual an- 
nounced the lower age limits, it also gave out 
a new schedule of maximum amounts of life 
and endowment insurance that would be accept- 
able; the limits are raised practically all along 
the line, being $350,000 for ages 20 to 55. 


Elected Vice-President of Manhattan Life 

Frank D. Girven, for many years comptroller 
of the Manhattan Life Insurance Company, 
New York, has been elected a vice-president of 
the company. 


Will Specialize in Surplus Business in 
New York Metropolitan Territory 
Effective February 1, 1928, Theodore H. 
Polhemus was appointed an agency manager 
for the Equitable Life Assurance Society -of 
the United States at 120 Broadway, New York. 
Mr. Polhemus has been actively engaged in 
agency work for the Equitable for over thirty- 
five years and was associated with the late 
Charles A. Bryan, one of the oldest general 
agents for the Society. Upon the death of 
Mr. Bryan in September, 1920, Mr. Polhemus 
became the head of that agency and since that 
time has been handling surplus business exclu- 
sively. In his new position as agency manager 
he intends to continue the agency on a surplus 

business basis. . 


Guardian Life Picks Dates for Next 
Convention 


The 1928 convention of the field force of the 
Guardian Life Insurance Company of America 
will be held on August 14, 15 and 16 at the 
Mount Royal Hotel in Montreal. 

Last year’s gathering at the Edgewater Beach 
hotel in Chicago was attended by over 200 qual- 
ified members of the Guardian Leaders Club and 
it is anticipated that this year’s convention will 
surpass all previous ones in number of qualified 
delegates. 


-——The Penn Mutual reports a satisfying gain in new 
business in February over February of last year, and 
that it is well ahead for the first two months. 
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New York Life Agents Paid for 
927 Million Dollars 


of NEW BUSINESS DURING 
THE YEAR 1927 


@ This is the largest total secured by Nylic 
Agents in any year in the Company’s 
history, exceeding their record for 1926 by 


$27,000,000 


@ The Company’s total insurance in force on 
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MUTUAL BENEFIT AGENTS 
MEET 


Three Hundred Leaders Gather in 
New Home Office 


TWO-DAY SESSION HELD 


Edward E. Rhodes Describes Feature of 
Building—Some Expense Items Lower 
Than Twenty Years Ago 
Some three hundred of the leading agents 
of the Mutual Benefit Life Insurance Com- 
pany, of Newark, N. J., met at the new 
home offices of the company on Thursday and 
Friday of last week for a two-day program 
of education and entertainment. The agents in- 
spected the magnificent new building, many of 
them for the first time. The meetings were 
held in the auditorium of the building, which 
is large enough to comfortably seat about 
twice that number. The entertainment consisted 
of a reception Wednesday evening, a concert 
and dance Thursday evening and a banquet Fri- 
day evening. Luncheon was served both days 
in the employees lunch room, which is located 

on the fourth floor of the building. 

Addresses were made by several of the 
company’s officers. John R. Hardin, presi- 
dent of the company, opened the sessions with 
a very brief talk in which he commented favor- 
ably upon the progress of the company, and 
the co-operation lent by its agency force. 
Directly upon the conclusion of his talk he 
presented prizes to Hamilton Kerr, of Dayton, 
Ohio; and Albert Steler, of Detroit, Mich., who 








New Child’s 


Policies 


Offer extraordinary opportunities 
for wide-awake agents. They in- 
sure from one day old to 14 years, 
giving exceptional values. Adult 
rates from 15 to 65 years. Monthly 
and quarterly premiums aid the 
agent in selling. 


Territory in 20 states. Over $107,- 
000,000 insurance; $6,750,000 as- 
sets; nearly $10,000,000 claims 
paid. 


Address Agency Superintendent 








Monmouth, Illinois 
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Scranton - Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 








led the company during 1927 in volume of paid 
business and number of lives insured respec- 
tively. Mr. Kerr who is more than 70 years 
old, has been a weekly producer for four years 
and has led the company for 2 years in suc- 
cession. Mr. Steler has led the company in 
number of lives written four times and has 
averaged three lives a week for ten years. 
The events leading up to the building of the 
new home office, and an exlanation of its prin- 
cipal features, was made by Vice-President 
Edward E. Rhodes. He said in part: 


A year and a half was spent in developing 
the plans for the new building. The chief 
concerns were to have an abundance of light 
and air, to arrange the working space to the 
best possible advantage, and to minimize as 
far as possible what might be deemed waste 
space. It was determined that no expense 
shouid be spared in using the best of materials 
throughout in order that the cost of mainte- 
nance should be reduced to the lowest possible 
point. On the other hand, it was determined 
that no money should be spent for unnecessary 
display. Upon approaching the building and 
upon entering it, and going through it, ene 
will get an impression*of harmony and beauty, 
but he will also get an impression of substan- 
tialness and of adaptability to a given purpose. 
and he will look in vain for any concession to 
a desire for ostentation and display. 

It is worthy of note that the present home 
office property represents a smaller percentage 
of the current assets than was the case with 
any one of the three other new home office 
buildings. It may be noted also that in pro- 
portion to its size the present building cost 
very much less than the building completed in 
1908, notwithstanding the fact that the present 
costs of labor and material are very much 
higher than they were twenty years ago. 

A further interesting comparison of present 
and past costs is contained in the following 
paragraphs relating to the cost of the vault: 

As chairman of the building committee, I was 
very fearful that we were spending too much 
money in constructing the security vault. It 
contains 7920 cubic feet exclusive of the walls, 
and the cost was $13.39 per cubic foot. I was 
very much relieved to find from an old record 
that in 1878 the company built a vault in the 
old bronwstone building, which contained 2688 
cubic feet. That vault cost $26.04 per cubic 
toot. 

As an indication of the economies that may 
be expected it may be stated that, notwithstand- 
ing the much larger area of the new building, 
the electric light bill is smaller than it was ‘n 
the old building. 

Although the present building is planned as 
part of a very much larger building to be ulti- 
mately occupied by the company, the plans for 
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which are in our hands, it appears to the eye 
to be complete in itself. As each subsequent 
addition is made the building will still appear 


to be a completed structure and the entire effect . 


will remain pleasing. 





CAN YOU write Health and Accident 
Insurance? 

Do you want Large immediate earn- 
ings plus liberal renewals on your 
business? 


If so—We want you with us right now 
as a District or General Agent 


Best protection to policyholders, low 
premiums, wide coverage, unexcelled 
service to all. 


Write 
Superintendent of Agencies 
INCOME GUARANTY COMPANY 


South Bend, Indiana 
Drawer 422 








The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought ir by the 
greatest jury in the wor!d—the American 
public. For seventv-six years the Mas- 
sachusetts Mutua! has been building up 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no _ better 
company to buy fiom and none better to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 
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FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 

THE GIRARD F. & M. INSURANCE CO. OF PHILADELPHIA, PA. Nev 
MECHANICS INSURANCE CO. OF PHILADELPHIA, PA. 

NATIONAL-BEN FRANKLIN FIRE INS. CO. OF PITTSBURGH, PA. 
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FIRE INSURANCE 





FIREMENS STOCK 
DIVIDEND 





Newark Company Announces $1,500,- 
000 Increase in Capital 





TOTAL CAPITAL $9,000,000 





Transfer Leaves Company With Large Sur- 
plus—Second Capital Increase in Year 
The directors of the Firemens Insurance Com- 

pany of Newark, N. J., have adopted resolutions 








authorizing the transfer of $1,500,000 from the 
surplus to the capital account of the company. 
By this action the capital of the company is in- 
creased from $7,500,000 to $9,000,000. The 
company continues to have an ample surplus and 
the action of the directors places the company in 
a strong financial position. 

In a letter to stockholders of the company, 
President Neal Bassett says: 

The action of the board of directors means 
that the number of shares of stock held by each 
shareholder of record at the close of business 
March 5, 1928, will be increased 20 per cent. 
It also means that no fractional shares shall 
be issued, but it is to be noted that appropriate 
action has been taken to properly protect the 
rights of shareholders having fractional interest. 

Through capitalizing $1,500,000 of its surplus 
funds the cash capital of the company will be 
increased from $7,500,000 (as it now is) to 
$9,000,000, and based on the January 1, 1928, 
statement the net surplus of the company would 
show $11,540,857.82. In other words, the capital 
of the company will be increased 1,500,000 out 
of the net surplus and the net surplus will be 
correspondingly reduced. 

It is the practice of the company to declare its 

dividends out of earnings accruing to it from 
investments and at the same time ‘to leave a 
proper excess of accruing earnings over divi- 
dend requirements. Earnings now accruing to 
the company from investment sources are such 
as to fully warrant the action taken in increas- 
ing its capital through the stock dividend de- 
clared and also continuing the present dividend 
rate. 


Security Fire of Davenport Had Good Year 

During the year 1927, the Security Fire Insur- 
ance Company, of Davenport, Ia., made excel- 
lent progress. At the close of last year it re- 
ported assets of $1,588,927, and a surplus to 
policyholders of $701,430, including its capital 
of $300,000, these amounts representing an in- 
crease in assets of nearly $80,000 and an in- 
crease in surplus of over $60,000. Included 
among the liabilities is an unearned premium re- 
serve, calculated pro rata, of $778,066. On Jan- 
uary 3, 1928, the capital was increased to $500,- 
000 and the surplus was increased $150,000, so 
that the surplus to policyholders on that date 
was $1,051,430. The Security Fire has been in 
business since 1883 and has steadily progressed 
from year to year, and enjoys a high reputation. 
E. E, Soenke is the secretary and general mai- 
ager of this growing Western company. 


Empire Fire Organizing 

Organization of the Empire Fire Insurance 
Company, of Brooklyn, N. Y., is going for- 
ward. Plans for the new company call for a 
capitalization of $400,000 with a surplus of 
$600,000. This is to be accomplished by the 
issuance of 40,000 shares of stock, at a par 
value of $10 per share. The stock is to be sold 
at $25 per share, $10 going to capital and $15 
to surplus. 

The company will start business with an 
experienced underwriting staff. It will estab- 
lish local agencies in Brooklyn and New York 
at first and later extend its operations through- 
out the State. 

The directorate of the new company will in- 
clude the following: Michael Furst, of Brook- 
lyn; Irving L. Bloch, of Brooklyn; Fred I. Ett- 
linger, of New York; William R. Bayes, vt 
Brooklyn; Herman Gabbe, of New York; Harry 
B. Hawkins, of Brooklyn; William Kennedy, 
Jr., of Brooklyn; Jerome Lewins, of New 
York; Henry A. Mark, of New York; Simon 
Newman, of New York; T. Schench Remsen, 
of Brooklyn; William Schaefer, of New York; 
Arthur C. Turner, of New York, and William 
L. Wolfson, of Brooklyn. 


Travelers Fire Appointments 

Two promotions recently made by the Trav- 
eers Fire Insurance Company of Hartford, 
Conn., include Thomas Kingsley, Jr., from man- 
ager at Cincinnati to St. Louis, and Gordon J. 
Burrer, from Dayton to Cincinnati. The ap- 
pointment of Mr. Kingsey and Mr. Burrer to 
their new jurisdictions was effective March 1. 

Mr. Kingsley succeeds H. T. Dahl, resigned. 
He will be in charge of fire lines in St. Louis 
and in St. Louis County. Mr. Burrer in suc- 
ceeding Mr. Kingsley in Cincinnati will have 
charge of the combined Cincinnati and Dayton 
territory. 

Mr. Kingsley has been with the Travelers 
since April 3, 1926, at which time he was made 
manager at Cincinnati. Mr. Burrear first be- 
came connected with the Travelers April 1, 
1926, being paced in charge of the Dayton dis- 
trict at that time. 

As manager of fire lines at Cincinnati Mr. 
Burrer will have twenty-two counties under 
his jurisdiction. The combined territory will 
include the seventeen counties that formerly 
comprised Mr. Burrer’s territory. 


Kansas Order Upheld 
(Concluded from page 3) 
since 1922, will receive the difference for every 
year. 

Approximately three million dollars have been 
impounded with William R. Baker, who suc- 
ceeded Mr. Travis as insurance head in Kansas. 
Mr. Travis, now president of the Commonwealth 
Fire and Marine Insurance Company, Kansas 
City, Kan., was elated to-day over the supreme 
court decision. 
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NEW FLOATER ANNOUNCED 


Automobile Introduces Scheduled 
Property Form 








COVERS MOVING ARTICLES 





Said to Fulfill Steadily Increasing Demand 
for Full Coverage 


The Automobile Insurance Company, of 
Hartford, has issued a new form of floater 
policy which will be known as the scheduled 
property floater. It is an inland marine form 
especially designed to cover movable articles, 
for which there is said to be an ever increas- 
ing demand. Heretofore such property has 
been at least partly uninsured since specific 
forms do not furnish adequate protection for the 
risks. 

This policy is available to cover in transit 
and at locations, on exhibition or elsewhere, a 
great variety of floating property. The fol- 
owing articles are mentioned as suggestions 3 
what may be covered by this policy: Guns, 
trophies, cameras, projecting machines, su- 
veyors’ instruments, doctors’ and surgeons’ in- 
struments, lodge paraphernalia, mechanical and 
other exhibits, special machines, building clean- 
ing equipment, outboard motors, collections of 
valuable objects, college gridiron tarpaulins, 
school colors, saddlery, false teeth, articles sent 
for reconditioning or repair, articles sent for 
photographic purposes, and street clocks. Ob- 
jects of art and musical instruments are, of 
course, covered under our fine arts policies. 

Skeleton riders are provided to cover specified 
perils or all risks, dependitig upon desirability 
or necessity. In addition, a special camera rider 
has been provided covering “all risks.” The 
volume of anticipated business on cameras and 
projecting machines we feel is sufficient to war- 
rant a special rider at this time. The skeleton 
rider will be used to cover cameras and pro- 
jecting machines against specified perils where 
the exposure is sich as to preclude the use of 
the special rider. 

Both riders exclude wear, tear, gradual depre- 
ciation and war risks. 

In view of the nature of the cover, the pro- 
ducer’s aid is sought in the proper underwriting 
thereof by the submission of all facts on ap- 
plication form with recommendation thereon. 
Only risks involving assureds of unquestioned 
character and standing can be entertained. 

The nature of the property and protection de- 
sired will affect the rating, no fixed rates being 


announced except the following: 
On cameras and projecting machines: 


Regular form .....+.- faalinded din cnaneeiaaned $2.00 
Aircraft cover, addition............... -50 
If waterborne, coastwise............+++ 37% 
Worldwide—no aircraft .........+..+.- 0 


Full insurance to value must be carried. 
Minimum Premium $10 


Property must be scheduled. If more than 
one article is to be insured, specific amounts must 
be secured for each. 
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Address Home Office For Agency Connection 


mut HAMPTON ROADS 
FIRE 4° MARINE 
Insurance Company 


HENRY G. BARBEE 
President 


P. D. BAIN 
Chairman of the Board 











Good territory available in Texas and 
Oklahoma to Agents who can qualify as 
to character. 


SOUTHERN UNION 


Life Insurance Co. 
of 
Fort Worth, Texas 


JAS. L. MISTROT, Pres. TOM POYNOR, V.-Pres. 











THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 





ESTABLISHED 1869 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
HEAD OFFICE, 55 FIFTH AVE., NEW YORK 
C. M. Berger, United States Manager 
E. W. Lang, Resident Manager, 90 Maiden Lane, New York 




















(jeneral ccident 


FIRE AND LIFE 









FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 4% & WALNUT STS. 
PHILADELPHIA 





Great American 


Insurance Company 
wc NewPork = 


INCORPORATED-1872 | 


STATEMENT JANUARY 1. 1928 


$12,500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


23,.422,855.2 1 


NET SURPLUS 


2 1.060,1 19.35 
56,982.974.56 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$33,560,119.35 


LOSSES PAID POLICY HOLDERS 


$194,691,909.09 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 

310 South Michigan Avenue, Chicago, Ill. 
Cc. R. STREET, Vice-President 
PACIFIC DEPARTMENT 

233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 


NEW YORK—Ww. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Ww. H. McGee & Co., Gen’! Agts., Insurance Exchange Bld. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 














2 ASSURANCE CORPORATION, Lid. 








1824 1928 


Over A Century Old 
UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street. New York City 
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FETNA “MORE THAN A CENTURY OF SERVICE” AE TNA 
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A Company whose 
background of 
public acceptance 

is a Strong asset 

to any agent. 


FETNA [FIRE] 


Insurance Company 


RALPH B. IVES, President 
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G. A. BOYD APPOINTED 
Made Assistant Secretary of America Fore 
Companies 

Ernest Sturm, chairman of the boards of 
directors, announces the appointment of G. A. 
Boyd as an assistant secretary of the “America 
Fore” companies, which include the American 
Eagle, The Continental, Fidelity-Phenix and 
First American. Mr. Boyd is to assume the 
duties previously handled by Secretary Sumner 
T. Pike, recently resigned. 

Mr. Boyd was born on October 4, 1898, at 
Middletown, N. Y., and was educated in the 
Middletown schools. During the war he was 
a private in the chemical warfare service. 

Graduated from Cornell University in June, 
1921, he took a position with the Bell Telephone 
System, first with the Bell Telephone Securities 
Company, and later in the division of economic 
statistics, American Telephone and Telegraph 
Company. He left there in June, 1926. to come 
with the “America Fore” Group as financial 
investigator. 


Excellent Progress Made by 
Skandinavia 

The Skandinavia Insurance Company, of 
Copenhagen, of which Sumner Ballard of New 
York is United States manager, had a success- 
ful year in 1927 having increased its assets in 
this country by $370,000, and having added $95,- 
000 to its surplus. The company’s United 
States branch now has resources amounting to 
$1,761,205, consisting largely of choice bonds 
and stocks, its remaining assets being made up 
of cash, uncollected balances and interest ac- 
crued. The reserve for unexpired risks, $708,- 
422, increased last year over $300,000. After 
providing for unpaid losses amounting to $107,- 
429, and for other liabilities, there remains a 
net surplus of $895,354. The American branch 
of the Skandinavia, which writes fire reinsur- 
ance business, makes an excellent showing in its 
balance sheet as of January 1, 1928. 


New Hampshire Fire Makes Fine Statement 
In its 58th progressive annual statement, the 
“sound, solid and successful” New Hampshire 
Fire Insurance Company, of Manchester, shows 
extensive gains made during the past year. Its 
assets increased nearly $1,000,000 and its net 
surplus likewise increased nearly $1,000,000. 
The company now reports resources of $14,- 
675,712, and its surplus as to policyholders (in- 
cluding $2,500,000 capital) is $7,642,962. These 
increases are after the declaration of dividends 
amounting to $400,000. Its two affiliated com- 
panies, the County Fire, of Philadelphia, and 
the Granite State, of Portsmouth, also show 
gratifying increases. The County Fire now 
has assets of $2,446,091 and a surplus to pol- 
icyholders of $1,161,271 (including $500,000 
capital), and the Granite State reports assets 
of $2,879,866 and a surplus to policyholders of 
$1,204,008 (including $500,000 capital). 


—The Tatsuuma Marine and Fire Insurance Com- 
pany, of Nishinomiya, Japan, reports assets, as of 
October 31, 1927, of Y4,376,212, including uncalled 
capital Y1,500,000. The balance of profit and Ise 
account was Y171,163. Its premium income in the 
Preceding year was Y6,151,750. 


Fire Insurance in Canada 

The address delivered by J. D. Simpson, as- 
sistant manager at the head office of the Liver- 
pool and London and Globe Insurance Company 
before the Manchester Insurance Institute upon 
the subject of Fire Insurance in Canada, has 
been reprinted by the Policyholder Journal 
Company in the form of a pamphlet of 64 
pages and cover, including an index. Mr. Simp- 
son was very comprehensive in his description 
of conditions existing in the Dominion of Can- 
ada, dealing, among other things, with popu- 
lation, legislation, tariff control, conflagration 
hazard, climate, fire losses, fire insurance rates, 
fire protection, bush hazards, leading industries, 
grain elevators, fruit farming, fisheries, blanket 
policies, statistics of fire insurance and under- 
writing profits, expense, and the agency sys- 
tem. It describes at considerable length the 
tariff associations and their activities and func- 
tions, listing the principal underwriters’ organ- 
izations and describing rates and rating methods. 

Another section is devoted to construction 
of buildings; still another deals with the vari- 
ous classes of companies, and a general resume 
of legislation is also presented. Mr. Simpson 
also makes comparison of Canadian and Eng- 
lish policy conditions. 

An interesting chapter relates to lumbering, 
woodworking and allied topics, and another de- 
scribes the fish industries of the country. 

Copies of this interesting book on Fire In- 
surance in Canada may be obtained from The 
Spectator Company at $1 each. 


National Fire of Hartford Shows Large 
Surplus Increase 

An increase in surplus of $926,377.78 over the 
figure reported by the company in its 1926 an- 
nual statement is shown in the report of the 
regular quadrennial examination of the Na- 
tional Fire Insurance Company of Hartford, 
made by the Connecticut Insurance Department 
and released last week by Insurance Commis- 
sioner Howard P. Dunham. 

The report contains an underwriting and in- 
vestment exhibit covering the period from the 
date of the last examination, December 31, 1922, 
to December 31, 1926. During the four-year 
period the company sustained an underwriting 
loss of $2,833,925 and an investment gain of 
$7,501,747.51. The company paid dividends to 
stockholders amounting to $2,391,775 and in- 
creased its reserve for contingencies by the 
amount of $300,000. One million dollars was 
paid into surplus, in connection with the cap- 
ital increase of 1924. The increase in surplus 
over the four-year period amounted to $2,976,- 
047.51. 

The report states in conclusion: 

“As a result of this examination, the com- 
pany was found to have a surplus, over all lia- 
bilities, of $12,600,330.24, which, with a capital 
of $3,000,000, and a special reserve fund of 
$800,000, is assurance of ample protection to all 
of its policyholders.” 


Laurence E. Falls a Father 
Laurence E. Falls, vice-president of the 
American Insurance Company of Newark, N. J., 
is the father of a son born on February 28. 
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0. E. GREENE ELECTED 

Heads Fire Underwriters of Northwest 

Cuicaco, I1tt., March 2—O. E. Greene, 
special agent for the Providence-Washington in 
Kentucky and Indiana, was chosen as president 
of the Fire Underwriters Association of the 
Northwest at the concluding session of the an- 
nual convention last week. He succeeds Ralph 
Rawlings of Lansing, Mich. 

Other officers include: H. O. McIntosh, 
special agent for the Hanover in Kansas, vice- 
president Henry A. Yates, assistant western 
manager of the A&tna, re-elected secretary, and 
Tom Hogan, National Reserve, treasurer. C. 
D. Lasher of Indiana and W. J. Bippeary of 
Minnesota were elected to the board of directors. 
Ralph Rawlings went to the board automatically. 

A. S. Caldwell, Tennessee Insurance Cor.- 
missioner and president of the National Conven- 
tion of Insurance Commissioners, asserted that 
uninformed agents and the demand for premium 
volume were the principal causes of poor un- 
derwriting. He declared that he favored quali- 
fication laws, but not the drastic measures fav- 
ored by some agents. He declared that the 
drastic laws were proposed by selfish agents 
who wanted all out of the business but a few. 
He commended the thorough educational work 
of the life companies among their agents to the 
fire insurance companies. 


International of New York Makes Large 
Gains 

By its operations in 1927, the International 
Insurance Company, of New York, of which 
Sumner Ballard is president, made large in- 
creases in its assets and surplus. As of Janu- 
ary 1, 1928, the company reports resources 
amounting to $9,118,269—an increase of over 
$1,200,000, while after taking care of all liabili- 
ties it shows a surplus as to policyholders of 
$3,689,268, ‘including $1,000,000 capital. This 
represents an increase of more than $1,100,000 
in surplus, after the declaration of dividends 
amounting to $180,000. The International owns 
an excellent assortment of bonds and _ stocks 
aggregating $8,121,066, its remaining assets, 
$997,203, including cash, uncollected balances 
and accrued interest. The company’s reserve 
for unexpired risks now amounts to $4,334,384, 
and its reserve for unpaid losses is $794,617. 
The International is now in stronger financial 
condition than ever before, and its officers merit 
congratulation upon the fine results achieved 
last year. 


Universal Licensed in Connecticut 

The Universal Insurance Company of New- 
ark, N. J., has been licensed to do business in 
Connecticut, Insurance Commissioner Howard 
P. Dunham announced today. The company 
writes ocean marine, inland marine and auto- 
mobile insurance. It has a capital of $1,250,- 
000. The 1927 statement filed with the Con- 
necticut Insurance Department shows admitted 
assets of $4,052,576.98, liabilities of $994,422.44 
and a surplus of $1,808,154.54. Talbot, Bird & 
Co. of 51 Beaver street, New York, are general 
managers of the company. 
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SUNDERLIN’S LECTURES ON THE FIRE 
INSURANCE CONTRACT 


Fifteen of the Series of Forty Have Now 
Been Published 


An important contribution to the literature 
of fire insurance is the booklet of 38 pages, by 
Charles A. Sunderlin, author of “Sunderlin’s 
Lectures on the Fire Insurance Contract.” It 
is lecture number fourteen of the series of forty. 

The importance of the lecture and the char- 
acter of its contents are shown by the introduc- 
tion, from which we quote: 


Fire PREVENTION 

It is fair to assume that the average individual 
dees not appreciate the importance of fire in- 
surance because he does not realize the national 
fire waste. What percentage of the population 
knows that since 1921 the fire loss in the United 
States has approximated $500,000,000 annually ? 
That the fire loss in 1926 was $560,548,624, or 
$4.79 per capita! That the sacrifice through 
fire is 15,000 human lives annually! What is 
the nation doing to stimulate fire prevention? 
Is the individual doing his part? * * * | 

The importance of fire prevention, first, is 
loss of human life; second, the economic loss 
to society; third, the individual loss; and, 
fourth, the reduction of the cost of insurance. 
When we realize that there are approximately 
15,000 lives lost yearly in connection with the 
fire waste, it is almost astounding. Of what 
national significance it would be if 15,000 lives 
were lost in battle! Why should we consider 
it of less importance, then, if an equal number 
of human lives are taken in the war against 
fire? 

The economic loss to society is a factor of 
large importance. The anual fire loss of ap- 
proximately $500,000,000 represents the waste 
of just so much labor. It also represents re- 
served labor, or an accumulation of capital or 
wealth. It suggests the annual earning power 
of about five hundred thousand American citi- 
zens. If the average American citizen saves 
10 per cent of his annual income, the fire loss 
would equal the annual savings of five million 
wage-earners. If the average wage-earner has 
a family of four, the fire loss of this country, 
then, would be equivalent to the annual sav- 
ings of twenty million people. The loss of so 
much capital or wealth not only affects the in- 
dividual, but it involves the prosperity of the 
Nation. Fire insurance may equalize the loss 
among the insured collectively, but it cannot re- 
store the consumption of wealth represented 
by the fire devastation. : 

The subject is treated under these headings : 
(1) General outline; (2) Fundamental prin- 
ciples of fire protection; (3) Fire insurance 
engineering; (4) Hazards; (a) Physical, (b) 
Moral, (c) General rule, (d) External, (e) In- 
ternal; (5) Fire prevention observations; (6) 
Automatic sprinklers; (7) National Board of 
Fire Underwriters; (8) National Fire Protec- 
tion Association; (9) Model Arson Law; (10) 
3uilding Regulations: (a) Explosives, (b) 
Electricity, (c) Repair and rebuilding, (d) 
Miscellaneous regulations, (e) Judicial deci- 
sions. Then follow statistical tables: (1) Fire 
loss per capita in United States; (2) Fire losses 
in various countries; (3) Comparative fire 
losses in thirty leading cities; (4) Average 
losses due to the four leading causes of fires 
in dwellings for the years 1916, 1917, 1918; 
(5) Fire losses on dwellings due to all causes; 
(6) Annual fire losses in the United States for 
52 years, 1875-1926; (7) American fire losses 
for five years, 1916-1920, inclusive. 

This booklet largely embraces reprints of 





articles by the Nation’s leading authorities on 
the topics considered, and will prove a valuable 
and necessary addition to any fire insurance 
library. 

The lecture on “Agency and Brokerage,” by 
Charles A. Sunderlin, which is one of the series 
of forty lectures on The Fire Insurance Con- 
tract, has just been printed and is now ready 
for delivering by The Spectator Company, sole 
selling agents. 

This lecture should be of unusual interest 
to fire insurance agents and brokers, because it 
is an authoritative outline of their rights, duties 
and obligations toward the insurer and the in- 
sured. The contents of this lecture should be 
known to every fire insurance representative. 
“The business of fire insurance, “says Mr. Sun- 


derlin, “is now carried on, like practically al] 
industrial enterprises, by corporations. The 
corporation, of course, is impersonal; it has a 
separate legal entity from the individual stock- 
holders, and it can operate or carry on its busj- 
ness only through agents or representatives. It 
is, therefore, in the beginning very important 
that we should know the relationship of the 
agent (1) to the company, and (2) to the in- 
sured, and (3) understand his personal liability, 
Frank L. Travis Again in Politics 

Topeka, Kan., March 2.—Frank L. Travis of 
Iola, former State Superintendent of Insurance 
in Kansas, has announced his candidacy for the 
Republican nomination for lieutenant governor. 
He was the rate-case commissioner. 
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HIN SENG HONG & COM- 
PANY represent The American 
Insurance Company for Singapore, 


Straits Settlements and the Federated 
Malay States. 


ners in the firm; Mr. Tan Chwee 
Pang, whose portrait we show, being 
the Managing Director. 


There are four part- 


These gentlemen are well-known, 
and_ highly 
business men in their community, 
and because of this, the American 
Foreign Insurance Association, 
through whom we operate in foreign 
lands, recommended the agency to 


successful 
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Albany Legislation 


Atpany, N. Y., March 7.—With sine ad- 
journment likely within two weeks, the introduc- 
tion of additional insurance bills and compen- 
sation law amendments continues in both legis- 
lative branches. At this late stage of the ses- 
sion, the presentation of these measures may 
be construed as largely in the nature of a 
gesture, since a majority of them have slight 
chance of consideration. Shortly the House in- 
surance committee will suspend its functions, 
which will be assumed by the powerful House 
rules committee for the balance of the session. 
Probably but few insurance bills will be re- 
ported out of the House committee, following 
out the policy announced weeks ago by its 
chairman, Assemblyman Stone, that none save 
really urgent measures would receive the com- 
mittee’s approval. Most of the departmental 
bills are apt to get the committee’s endorsement 
in both Senate and House, and stand a good 
chance of being passed and sent to the Gov- 
ernor for his approval. There is a flood of 
workmen’s compensation law amendments await- 
ing committee disposition in both legislative 
branches. Thus far little of this proposed legis- 
lation has been accorded favorable considera- 
tion, and the outlook is that most of these 
amendments will be allowed to die. 


Bills recently offered in both 
houses are the following: 


legislative 


Senator Wales, amending section 231, insur- 
ance law, relative to payment by fraternal so- 
cieties, of death or endowment benefits on the 
lives of children under eighteen years of age, 
and with reference to the power of such so- 
cieties to provide for means of enforcing pay- 
ment of contributions, as well as designation 
of and changing of beneficiaries. 


Senator Pitcher, amending section 17, motor 
vehicle and highway traffic law, by providing 
that there shall be no liability of sureties and 
insurers, under this section, on indemnity bonds 
or insurance policies of motor vehicle owners, 
unless an action to recover judgment on ac- 
count of injury sustained is begun within one 
year after the accident. 

Senator Pitcher, amending subdivision I, sec- 
tion 17, motor vehicle and highway traffic law, 
in relation to indemnity bonds or insurance poli- 
cies on motor vehicles,-operated for transporta- 
tion of passengers for hire, by requiring that 
notice of trial be given the insurer or the surety, 
and also in relation to the limit of liability. 

Assemblyman Grenthal, adding new section 
396-a, general business law, requiring title guar- 
anty companies to post a schedule of changes 
in their main and branch offices, and prohibiting 
the acceptance of any fee or gratuity in excess 
thereof. 

Senator O’Brien, adding new section 294-a, 
banking law, providing that an insurance pol- 
icy, guaranteeing the payment of a loan for 
purchase of chose in action, issued by an in- 
vestmént company, shall on payment of the pre- 
mium, cover the entire stated term, and be in 
full force during the term of the policy, regard- 
less of any lapse in payments, or any provisions 
to the contrary. 

Senator Whitley, amending section 133, insur- 
ance law, relative to payment of tax by agents 
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of foreign fire insurance corporations to the 
treasurers of fire districts, established under 
county or town laws. 

Compensation law amendments just offered 
are the following: 

Assemblyman Cooke, amending section 54, 
requiring foreign insurance companies, issuing 
policies of workmen’s compensation insurance, 
to file a bond with the Superintendent of Insur- 
ance, in an amount such as may reasonably rep- 
resent the total liability of such corporation for 
compensation, in no case to be less than $200,000. 

Assemblyman Cooke, amending section 126, 
by providing that an itemized statement of ex- 
penses of administering the compensation law 
shall be open to public inspection in the office 
of the State Commissioner for thirty days after 
notice to the carrier and employers, before the 
Commissioner makes assessment upon them. 

Among the bills passed by the Senate is one 
of Senator Fearon, adding new section 299-d, 
and section 311, highway law, providing for 
suspension of licenses to operate motor vehicles 
and motor cycles until payment of a final judg- 
ment for damages for injury to or the death 
of a person, or for injury to property. 

The Senate has advanced to third reading the 
bill of Senator Mastick, remitting to marine 
protection and indemnity mutual insurance cor- 
porations franchise taxes payable prior te May 
1, 1927, no liability for such unpaid taxes to 
attach. 

Bills have just been reported out favorably 
by the Senate insurance committee and advanced 
to third reading, as follows: 

Senator Wales, amending sub-division 2, sec- 
tion 86, insurance law, in relation to comput- 
ing reserves for outstanding losses of casualty 
and surety insurance corporations. 

Senator Wales, amending section 34, insur- 
ance law, relative to taxation of foreign cor- 
porations and insurers by excluding from tax- 
able premiums, premiums for total and perma- 
nent disability and accidental death benefits, in- 
cluded in life insurance policies, and also rela- 
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tive to premiums taxable against foreign life 
insurance corporations. 

Senator Wales, amending section 100, insur- 
ance law, by permitting domestic life insurance 
companies to invest in or loan on bonds or other 
evidences of indebtedness, and preferred stocks 
of any solvent institution, having two or more 
classes of stocks, or the guaranteed stocks of 
any solvent institution, under certain conditions. 

Senator Wales, amending section 45, insur- 
ance law, by empowering the Insurance Super- 
intendent to require a foreign insurance cor- 
poration to furnish him with additional informa- 
tion as to the condition of its affairs, either as 
to all or part of its business. 

Assemblyman Bartholomew, amending sec- 
tion 101-a, insurance law, by listing as group 
life insurance, life insurance covering employees 
of any State prison or institution under the 
jurisdiction of the State Department of Cor- 
rection, written under a policy issued to the 
warden or superintendent thereof. 

The Senate has advanced to third reading the 
bill of Assemblyman Boyle, amending section 
214, insurance law, by exempting the New York 
Physicians Mutual Aid Association from the 
provisions of article 6, relating to life and cas- 
ualty insurance corporations. 


J. L. BERGSTRESSER DEAD 
Publisher of ‘Insurance World 
Succumbs to Brief Illness 


Former 


James L. Bergstresser, former owner-editor 
of the Insurance World, of Pittsburgh, and 2 
vice-president of the United States Review Pub- 
lishing Company, died at the home of his father, 
Mount Carmel, Penna., on Sunday, February 
25. Mr. Bergstresser was forty-five years of 
age and had been ill for only a few days. At 
the time of his death Mr. Bergstresser was 
manager of sales promotion and publicity for 
the Bankers National Life Insurance Company, 
of Newark, N. J. 
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SEABOARD SURETY STARTS 





Company Begins Active Business in 
New York 





BOYD & MARTIN TO HANDLE 
PRODUCTION 





Capital Is $1,000,000 and Surplus Over 
Liabilities Is $1,001,138 

The Seaboard Surety Company began active 
business this week at its new home office, 80 
John street, New York city. Boyd & Martin, 
Inc. of the same address, have been appointed 
general agents in charge of production. A com- 
plete notice of the company’s organization ap- 
peared in THE Spectator of November 10, 1927. 

The Seaboard Surety Company was licensed 
in the middle of December, 1927. The stock 
was sold to Rutter & Company, 14 Wall street, 
New York, for cash, and resold to the public 
by them. Organization expenses were paid by 
the bankers. The financial statement as of 
December 31, 1927, shows: Assets: Bonds, 
$549,900; cash in office and banks, $1,446,434.17; 
accrued interest, $7,213.95. Total assets, $2,- 
003,638.12 Liabilities: Reserve for bills pay- 
able, $2500; capital, $1,000,000; surplus over all 
liabilities, $1,001,138.12. The large proportion 
of cash in bank on December 31 is due to the 
late date in December when the proceeds of the 
sale of stock became available. 

Henry E. Scanlan, recently the manager of 
the surety department of Johnson & Higgins, 
has been appointed production manager of the 
general agency and has assumed his new 
duties. Raymond M. Smith, until last week an 
underwriter in the local department of Royal 
Indemnity Company, is local underwriter for 
Boyd & Martin, Inc. J. R. Logie is in charge 
of accounts, and will assist Mr. Smith at the 
counter. 

The president of the Seaboard Surety Com- 
pany is Edwin D. Livingston, formerly vice- 
president of the Independence Indemnity Com- 
pany of Philadelphia, and, prior to that, vice- 
president of the Royal Indemnity Company of 
New York.. Howard M. Frost, vice-president, 
was recently in charge of surety underwriting 
for the European General Reinsurance Corpora- 
tion, and prior to that he also was with the 
Royal Indemnity Company. Harold W. 
Rudolph, who is secretary and general counsel 
of the Seaboard, is an attorney-at-law, recently 
with Bleecker & Tuckerman, 49 Wall street. 

Messrs. Livingston, Frost and Rudolph will 
do the underwriting for the company. An 
active part in the management of the Seaboard 
Surety Company is being taken by Frank & 
Dubois who own the corporation of Boyd & 
Martin, Inc., general agents of the company, 
which gets its name from the two underwrit- 
ing partners of the firm. The conservative and 
successful management of the Yorkshire Insur- 


ance Company, London and Provincial Marine 
and General Insurance Company, and York- 
shire Indemnity Company by Frank & DuBois 
is a factor in the prognostication of success for 
the Seaboard, of which Mr. Martin is first 
vice-president and Mr. DuBois, chairman of 
the board of directors. 


P. J. DEASY MADE MANAGER 
Heads Northern California Branch of Me- 
tropolitan Casualty 
J. Scofield Rowe, president of the Metropoli- 
tan Casualty Insurance Company, New York, 
has announced the appointment, effective as of 
March 1, of Pierce J. Deasy as manager of the 
company’s Southern California branch, located 
in the Corporation Building, Los Angeles, suc- 
ceeding Charles E. Bennett whose resignation 

has been tendered and accepted. 

Mr. Deasy’s managerial responsibilities come 
as a well-deserved promotion from a position 1s 
assistant manager in the same office, which posi- 
tion he has filled most capably since he asso- 
ciated with the Metropolitan Casualty Insur- 
ance Company in 1926. 


Dr. H. W. Dingman to Speak Before Chi- 
cago Claim Association 

Dr. Harry W. Dingman, medical director of 
the Continental Casualty and Continental As- 
surance companies, will be the principal speaker 
before the monthly meeting of the Chicago 
Claim Association on March 14. Dr. Ding- 
man is the famous author of the book “Insur- 
ability-Prognosis and Selection” which is pub- 
lished by The Spectator Company. His ad- 
dress at Chicago will be on “Disability Claim 
Problems” and will follow the lines of the 
speech which he wrote for the convention of 
the International Claim Association at Toronto 
and which, due to his illness, was read by a col- 
league. 


Virginia Insurance Hearing 
(Concluded from page 3) 
Corporation Commission, Judge Parker, a pa- 
tron of the measure, said. He suggested that 
the commission could find expert advice if it 

is needed. 

An amendment was proposed by Samuel L. 
Kelley, former member of the House of Dele- 
gates, which eliminates any conflict between 
the bill under discussion and the bill spon- 
sored by Delegates Hall and Parker affording 
mutual companies the privilege of writing 
surety and fidelity business, thus affording legit- 
imate competition, as Judge Parker character- 
ized it. 

Dr. J. A. C. Chandler, chairman of the in- 
surance investigating committee, spoke briefly 
in regard to the bill placing insurance agents 
under the supervision of the State Corporation 
Commission, which gives the commission the 
authority now reposing in the office of the In- 
surance Commissioner. 
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CELEBRATES THIRTIETH 
ANNIVERSARY 


Maryland Casualty Holds Exercises at 
Home Office 








ASSETS NOW OVER $44,000,000 





Company Has Become One of Biggest and 
Most Important Risk Carriers 

The Maryland Casualty Company celebrated 
its thirtieth anniversary on March 1 with ap- 
propriate exercises at its home-office building 
on Fortieth street, Baltimore. 

The entire home-office force of over a thou- 
sand employees was entertained at luncheon in 
the club house cafeteria, after which there was 
an awarding of service pins and entertainment 
in the auditorium followed by a dance in the 
assembly hall. 

President Burns was eligible for a thirty- 
year pin and E. B. Owens, Jr., manager lia- 
bility department, and Stanley M. Ward, Jr., 
manager boiler department, were recipients of 
twenty-five year pins. 

President F. Highlands Burns gave a din- 
ner in the evening at the Maryland Club to the 
directors, officers and department heads. A 
Swiss watch and chain were presented to him 
by James H. Patton, treasurer, on behalf of 
his associates. 

The company was organized by the late John 
T. Stone, who became its president, retaining 
that position until his death in 1920, when he 
was succeeded by the election of F. Highlands 
Burns. Mr. Burns started with the company 
on March 1, 1898, comprising the entire cler- 
ical force at the time, the rest of the staff con- 
sisting of the officers, directors, and Miss Jessie 
Wetherill (now Mrs. Jessie W -therill Carroll), 
President Stone’s, secretary. Mrs. Carroll’s 
two sons are now with the company. 

The company started to wriie business thirty 
years ago, March 1, 1898, in two rooms in the 
Keyser building. The first policy issued was 
to the Baltimore and Ohio Railroad Company 
covering the elevators in the Central building, 
then located at the northwest corner of Balti- 
more and Calvert streets. 

In 1905 the company erected what was later 
known as the Tower building, which it occu- 
pied until 1921 when it moved to its new group 
of buildings, located on a site of twenty-five 
acres in the Northern suburbs. 

The Maryland Casualty Company has grown 
in its thirty years to be one of the biggest cas- 
ualty and surety companies in the country. Its 
premium income last year was approximately 
$30,000,000 and its assets December 31, 1927, 
were over $44,000,000. 

The formal celebration of the anniversary 
will be held in May, when a number of gen- 
eral agents from this country and Canada will 
be entertained in Baltimore. 





THE SPECTATOR 
































a” 2 me 























FORWARD 


....lo its greater 
destiny moves Kentuckys 
greatest Insurance Company 














HAT, by a single 
dynamic move, the 
Inter-Southern Life In- 
surance Company ex- 
tended its territory, 





THE INTER-SOUTHERN LIFE 


INSURANCE COMPANY 
Louisville, Ky. 


Announces that on February 21st, 1928 
It Completed Negotiations for the Business of 


North American National Life 
Insurance Co. 
OMAHA, NEBRASKA 
AND 


Cotton States Life Insurance Co. 
NASHVILLE, TENNESSEE 





selves under the excep- 
tional protection of 
Kentucky’s insurance 
laws and to take advan- 
tage of the unusual 

















added $25,171,558.00 
to its total of insurance 
in force, increased its assets by $3,367,560.00, 
is cause for interest throughout the life insur- 
ance world. 


In the consolidation of the Cotton States Life 
Insurance Company and the North American 
National Life Insurance Company with the In- 
ter-Southern Life Insurance Company, the insur- 
ance control of the Inter-Southern is greatly ex- 
tended. Its resources are increased, its field for 


policy contracts pro- 
vided by the Inter- 
Southern. The foresight of the Inter-Southern 
in creating policy contracts to accord with pre- 
sent-day conditions and needs arranges for the 
desired protection in almost every imaginable 
situation. Personal needs and special cases are 
so carefully considered that the fullest measure 
of service is possible. 


Agents will see that this movement is in har- 
mony with the announced policy of the Inter- 





service is enlarged and impres- 
sive indication is offered of the 
poweroftheCompanytocontinue 
the almost unprecedented growth 
of the past eighteen months. 


Through this consolidation op- 
portunities are offered to addi- 
tional thousands to place them- 





i 





Southern to build a powerful in- 
stitution. Countless doors of op- 
portunity for service and advance- 
ment are swung open. A rich 
measure of success and prosperity 
is in store for those agents who 
recognize in the Inter-Southern 
such motives and vision as dom- 
inate their own lives. 








CAREY G. ARNETT, President 
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Total Insurance Now In Force $150,000,000.00 - Total Assets Now Over $18,000,000.00 
Capital and Surplus $1,657,166.29 
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PUBLIC RELATIONS 
REPORT 


insurance Advertising Conference to 
Submit Data at Chicago 








HEALTH AND ACCIDENT UNDER- 
WRITERS’ PROGRAM 





Mid-Winter Meeting to Have Brilliant 
Array of Speakers 

The program for the mid-winter meeting of 
the Health and Accident Underwriters Con- 
ference, which is to be held in the Stevens 
hotel, Chicago, on March 14, has just been com- 
pleted. A feature of the sessions will be the 
presentation of the report on public relations 
by the public relations committee of the Insur- 
ance Advertising Conference. The program is 
as follows: 

TuEespAy Morninc, Marcu 13 

Address of Welcome.—R. W. Stevens, presi- 
dent, Illinois Life Insurance Company. 

“The Social Aspects of Accident and Sick- 
ness Insurance”; Dr. Allen D. Albert, past presi- 
dent, Rotary International. 


TuEsDAY AFTERNOON 

General Theme; “The Accident and Health 
Agent.” 

“The Future Accident and Health Salesman” 
Armand Sommer, Chicago manager, accident 
and health department, Standard Accident In- 
surance Company. 


Presiding Officer F. L. Barnes, Sentinel 


Life Insurance Company 

A. How is effective supervision of the acci- 
dent and health agent best accomplished? In- 
troduced by E. J. Faulkner, president, Wood- 
men Accident Company. 

B. What should be the relationship between 
the underwriter and the accident and health 
agent? Introduced by L. J. Leahy, general 
agent, Federal Life Insurance Company. 

C. The accident and health agent from a 
claim adjuster’s viewpoint. Introduced by 
Edgar Harold, claim representative, Pacific Mu- 
tual Life Insurance Company. 


WEDNESDAY MornING, Marcu 14 


“Organization in Business,” James S. Kemper, 
president. Lumbermen’s Mutual Casualty Com- 
pany. 

Address; Hon. Ray A. Yenter, Commissioner 
of Insurance, State of Iowa. 

General Theme—“The Accident and Health 
Policy Contract.” 

Presiding Officer W. W. Powell, 
Surety Company. 

A. How will Uniformity of Phraseology 
covering the Insurance Clause, Principal Sum 
and Loss of Time Provisions, help the Agent? 
The Company? Introduced by E. C. Budlong, 
vice-president, Federal Life Inurance Company. 

B. What defects are there in the Phrase- 
ology of the Special Feature Provisions—Hos- 
pital Indemnity and Surgical Benefits? Are 
amendments to the Standard Provisions neces- 
sary? Introduced by C. O. Pauley, secretary, 
Great Northern Life Insurance Company. 


Southern 


WEDNESDAY AFTERNOON 
“The Licensing of Accident and Health 
Agents”; James F. Ramey, presiding. 
Committee reports and other business. 














Supplement to Extracts from the Statements of Casualty Surety 
and Miscellaneous Companies for 1927 


The following figures from the statements of casualty, surety and miscellaneous insurance 
companies, covering the year 1927, have been compiled from returns made direct to THE SPECTATOR: 





Capital Total Net Total 
Name and Location of Company Stock Admitted Net Premiums Total Losses Dividends Expenses Disburse- 
Paidin Assets Surplus Written Income ‘aid Pai ments 
poe a Motorists, Chicago......... 350,000 775,870 274,450 55,789 130,088 eee 59,830 76,374 
Auto Mut. of America, Providence.... Mutual 2,674,432 2,189,018 912,718 940,142 101,676 374,952 153,609 630,237 
Auto Owners, Lansing............... Mutual 1,169,607 318,190 1,269,370 1,331,939 642,417 78,064 454,168 1,174,649 
Bankers H. & A. of Amer., Houston... Mutual 28,807 3,279 105,626 130,459 ae 51,114 = 109,644 
Buckeye Union Cas., sane S Ohio... 100,000 323,166 30,513 289,217 298,974 c Seree +e 127,260 196,063 
Boston Casualty, Boston. . He 100,000 149,158 23,612 132,850 142,667 51,228 6,000 83,865 141,093 
Canners Exchange, Chicago. . : Reciprocal 2,975,934 2,261,139 1,528,296 1,859,086 316,481 980,827 404,659 1,920,052 
Casualty Ind. Exchange, St. Louis. . . -Reciprocal 156,903 125,014 80,597 85,689 9,606 30,992 31,979 72,577 
Celina Mut. Cas., Celina, Ohio....... Mutual 313,150 135,078 153,521 165,571 103,195 ...... 86,552 189,747 
Detroit Casualty, ee eee Mutual 41,721 32,443 67,482 69,551 SS ae 42,890 69,732 
Detroit Fidelity & Foy Detroit. . 2,000,000 4,503,132 1,102,799 1,342,069 1,536,139 569,193 145,456 950,767 1,665,415 
Druggists Ind., St. Louis... ......... Reciprocal 04,171 232,555 158,589 169,185 34,747 55,438 49,050 139,234 
Eagle Indemnity, oe York. asin aeies 750,000 5,194,573 700,000 3,348,752 3,545,216 1,565,547 ...... 1,513,980 3,079,527 
Eastern Casualty, Boston............ 100,000 ° 166,292 17,489 310,803 341,337 136,593 6,000 203,422 346,014 
Employers Indemnity, Kansas City. . . 700,000 3,773,672 510,576 2,769,069 3, 006, 881 1,773,899 91,000 1,123,800 3,241,329 
Factory Mut Liab., Providence. ..... 250,000 2,880,531 1, 418,227 1,288,197 1, 400, 801 235,527 366,564 — a 837,588 
Golden Eagle Life & Ace., a ‘ Mutual WERE. Shscew Mowe es 139,906 ree 97,663 
Hartford Acc. & Ind., Hartford... 1,000,000 37,228, 570 6,659, 647 27,115,923 28,422, 946 14,572, (827 150,000 10, 073) 193 24,796, 020 
Illinois Mutual, Oe ane Mutual 99,206 § 196, 6 210,72 81, EPCRA 121,42 
Ind. Exchange ‘of America, Phila...... Reciprocal 232'509 70,185 290,707 299,818 128,249 77,073 91,412 29, 673 
Ind. Liberty Mut., Ind ianapolis Raaved Mutual 399,861 91,057 351,809 369,358 156,284 9,441 137,005 306,498 
Iowa Mut. Tornado, Des Moines..... Mutual 1 052,203 1,050,490 172,839 227.198 158,415 fie ed 163,546 321,961 
Ky. Central L. & A., Anchorage, Ky.*. 300,000 1,520,351 402,394 84,441 3,256,446 950,258 150,000 2,045,780 3,146,038 
Lumbermens Mut. Cas., Chicago..... Mutual 6,928,217 1,208,674 6,718,131 6,927,214 2,365,998 1,058,317 2,205,859 5,630,173 
Mass, Accident, Boston.........--... 250,000 1,466,879 250,000 934,122 1,048,423 401,481 25,000 392,519 858,542 
Mass. Bonding & Ins., Boston........ 3,000,000 15,274,709 4,489,815 9,353,613 10,034,998 4,397,795 360,000 4,102,997 8,860,792 
Mercer Casualty, Celina Se ne 100,000 260,624 17,344 224,026 229,387 See. weneas 78,428 112,286 
Midland Cas. of Wis., Milwaukee. .... 100,000 220,381 30,654 245,085 262,468 122,678  ...... 139,258 261,936 
Midwest Ind., Fargo, WCD ees: Mutual 8,101 6,433 37,698 38,840 Ce > 24,530 28,241 
Ministers Cas., Minneapolis.......... Mutual 438,851 246,656 422,309 445,176 274,197  ...... 93,021 367,218 
Monarch Ace., ‘Springfield, Mass...... 100,000 964,576 168,598 1,655,152 1,793,525 896,051 10,000 693,498 1,749,548 
Matual Plate Glass, Shelby, Ohio..... Mutual 589,154 260,424 484,660 506,276 201,013. ...... 192,702 00,512 
Nat'l Ace. & Health, Philadelphia. . 100,000 293,234 171,089 635,926 699,664 249,182 9,000 429,008 687,189 
New England Mut. Cas., Concord. . 100,000 166,822 16,470 73,487 96,695 14,658 4,848 17,216 47,923 
Old Line Life, Lincolnf.............. 200,000 2,839,006 211,755 10,139 12,535 PN ice ves 2,211 6,661 
Plate Glass Rec. Undrs., Chicago... .. Reciprocal 120,990 1,649 165,806 169,743 59,688 47,821 43,300 160,809 
ogressive Assur., Minneapolis. . Mutual 45,774 Ct eee 51,576 y 3) es | 27,247 49,440 
8. Dak. Employers Protec., Sioux Falls Mutual 153,445 45,305 83,207 89,699 31,402 4,474 25,340 61,216 
Southern Aid Soc. of Va., Richmond. . 100,000 986,702 488,496 770,418 830,261 375,339 20,068 4,575 788,968 
Sprinklered Risk Undrs., Chicago. ... . Reciprocal 38,192 418,984 204,179 223,177 34,365 58,786 58,230 151,382 
St. Paul-Mercury Ind. of St. Paul..... 250,000 1,092,069 480,837 491,191 533,979 100,621 ...... 160,621 270,242 
Time Ins. Co., Milwaukee. : .. . ny: 75,000 244,466 51 oe 507,645 536,702 220,242 18,750 284,131 523,123 
Union Automobile, Los Angeles....... 300,000 2,759,939 262, 2,776,959 3,144,243 1,185,969 52,500 1,518,556 2,814,244 
United Com’l Trav. of Am., Columbus Mutual 2,223,481 1, - se2t74 620,000 1,556,747 1,023,057 93,961 338,725 1,455,744 
Union Mut. Cas., Des } Moines........ Mutual 287,982 .156 467,319 470,026 132,030. ...... 196,314 328,345 
U. 8. Guarantee, "New Sere 100,000 4,928,257 1, aon 874 1, rt 668 1,848,650 537,196 105,000 629,842 1,272,038 
U.S. Mutual Liab., Quincy, Mass. . Mutual 699,400 195,219 263,654 316,915 107,915 233,246 38,500 379,661 
W arner Recip. Insurers, Chicago...... : -Reciprocal 925,438 634,366 652,842 763,458 253,551 268,033 154,553 721,279 
Wisconsin Nat’! Life, Oshkosh........ 400,000 5,280,292 367,603 *139,557 5,904,818  *59,443 32,000  *79,015 5,079,413 
Wor . Accident, Omaha............. Mutual 9,955 6,782 50,862 51,753 17, Oe cwsess 33,781 51,736 


*Accident and health department only. Capital, assets and surplus include life department; balance pertains to accident and health 
department only. 


a Unavailable. 
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CENTURY INDEMNITY TO START ON 
PACIFIC COAST 
Rollo E. Fay Appointed Manager of New 
Department 

The Century Indemnity Company, Hartford, 
running mate of the A*‘tna (Fire) group, is 
about to start operations on the Pacific Coast. 
Rollo E. Fay has been appointed manager of 
the Pacific department and will take up his new 
duties on April 1. 

Mr. Fay has, for the past twelve years, been 
associated with the Western branch office of the 
Etna Life and Affiliated Companies, the last 
two years acting as associate manager. He is 
a man of wide experience in all branches of 
the casualty business and is popular among the 
agents and brokers on the Pacific Coast, as well 
as being well known to many Eastern execu- 
tives. He is a native of California and a grad- 
uate of the University of California. 

Mr. Fay has been on the executive committee 
of the Pacific Coast Automobile Conference for 
the last eight years and was a former treasurer 
of the Conference. He has been a member of 
the governing committee of the California Com- 
pensation Rating Bureau and of the Pacific 
Coast branch of the National Bureau of Cas- 
alty and Surety Underwriters. 


Urges United States Bail Bond Law 
Charles H. Tuttle, United States attorney for 
the Southern district of New York, has sug- 
gested immediate Federal legislation to regulate 
the bail bond business; has urged that New 
York judges act under the State law; and 
would provide a rule forbidding division of 

fees between bail bond solicitors and lawyers. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, Iowa 








Statement as of 
December 31, 1927 


(Condensed from Statement of 
U. S. Treas. Dept.) 


Admitted Assets....... $8,857,801 
cs Cv ga ita wa des 1,200,000 
Ge in easeesnans 1,409,037 


Fifteen Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 
Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 

Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 
Credit Insurance 





Let the Southern Serve You 
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This advertisement in the 
Saturday Evening Post of F  stocl 
March 10, 1928, features pan) 
Etna claim service. 
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RELIANCE CASUALTY’S 
PLANS 





Lincoln Interstate Holding Company 
Gets Large Stock Interest 





OPERATIONS TO BE EXPANDED 





Organization Will Seek Entry in Ten 
States 

The Lincoln Interstate Holding Company has 
secured a substantial number of shares of the 
stock of the Reliance Casualty Insurance Com- 
pany, Newark, and the Reliance is considering 
another capital increase to become effective, if 
approved, about the end of May. Announce- 
ment to this effect was made by Harry C. 
Thompson, president of the holding company. 
The Lincoln Interstate is already actively inter- 
ested in the Lincoln Mortgage & Title Guar- 
anty Company, the Commercial Funding Cor- 
poration, the Newark Title Insurance Company, 
the Jefferson Fire Insurance Company and the 
Harrison National Bank. 

New members of the board of directors of 
the Reliance Casualty are expected to be added 
as a result of the acquired stock interest of the 
Lincoln Interstate Holding Company. These 
men are: Henry C. Thompson, Joseph C. Brae- 
low, M. S. Drake, Harry L. Tepper, and Edwin 
D. Livingston. Mr. Livingston is president of 
the Seaboard Surety Company. 

It is planned to amend the charter of the Re- 
liance Casualty to permit the writing of general 
casualty business as well as surety lines and it 
is understood that the company will apply for 
admission to New York and to nine other States. 
The license of the Reliance Casualty to do busi- 
ness in Virginia has already been granted. The 
capital of the company is now $300,000 and the 
paid-in surplus is $75,000 with an earned sur- 
plus of over $50,000. 

The outstanding underwriting feature of the 
Reliance Casualty Company, of which Russell 3. 
Taylor is vice-president and general manager, 
is the writing of automobile liability insurance 
on an experience-rating basis whereby the care- 
ful driver gets the benefit of his no-accident rec- 
ord in the shape of reduced premium after the 
first year. 


Propose State Health Insurance in British 
* Columbia 

Toronto, Can., March 3.—A State plan of 
health insrance is again being mooted in British 
Columbia. Some years ago a movement of this 
kind gained considerable popularity in the Coast 
Province, but it did not come to anything. Two 
members of the legislature are again bringing 
the idea forward, with a view to having a coim- 
mittee of the House look into it. 


Preventing Commercial Vehicle Accidents 

As one step in a determined campaign to cut 
down the number of automobile accidents re- 
sulting in death and serious personal injury, to 
say nothing of extensive property damage, the 
Metropolitan Life Insurance Company, New 
York, through its Policyholders Service Bureau, 
has issued a report entitled “Preventing Com- 





mercial Vehicle Accidents.” This report de- 
scribes the methods adopted by a number of 
large concerns operating fleets of motor trucks 
to prevent street accidents. 

The report points out that authoritative esti- 
mates for 1927 place the number of commercial 
vehicles in operation in the country at 3,000,- 
000 and that, while in 1917, 9097 persons were 
killed in traffic accidents, in 1927 approximately 
24,000 persons were killed and about 720,000 
injured. The methods used and the results ob- 
tained by a number of companies conducting 
organized safety activities are then described. 
The experiences of these companies, the report 
points out, show conclusively that accidents can 
be prevented. 


C. V. Whitehouse Made Travelers Branch 
Manager at Des Moines 

Carl V. Whitehouse has been named manager 
of casualty lines in the Des Moines branch of- 
fice of the Travelers Insurance Company, Hart- 
ford. 

In becoming manager of casualty production 
in the Des Moines branch of the Travelers, Mr. 
Whitehouse returns to the territory in which he 
first served the company as a field assistant, hav- 
ing been assigned there February 16, 1925, after 
graduation from the Travelers train’ng 
school. After serving in Des Moines from Fep- 
ruary 16, to September 28, 1925, Mr. White- 
house was transferred to San Francisco, where 
he remained until his headquarters were changed 
to Palo Atlo, Calif., last year. 


his 


Russell & Ziegler in New Building 

The Century Indemnity Company, casualty 
and surety running mate of the A2tna (Fire) 
Insurance Company and the World Fire and 
Marine Insurance Company, Hartford, has an- 
nounced the removal of Russell & Ziegler, man- 
agers, to their new builidng at No. 10 Gold 
street, New York city, with entrances at 93 
Maiden Lane and 10 Gold street. 


QUEENS NASSAU TITLE COMPANY IN 
DIFFICULTIES 
New York Superintendent’s Report Shows 
Liquidation Is Sought 

New York Supreme Court Justice Callahan 
has granted a show-cause order against the 
Queens Nassau Title Company and it may be 
taken over by the State Superintendent of In- 
surance for liquidation. 

The superintendent’s report shows that the 
authorized capital of this new firm was $1,000,- 
000, but only two subscriptions were received 
up to February 25 for fifteen shares of stock 
and only $150 was collected. 

The report of the superintendent shows the 
organizers incurred bills for printing amounting 
to $3712. The commissioners told the superin- 
tendent that they would pay the printing bills. 


American Surety Man Heads New York 
Transportation Board 
W. R. Ehrmanntraut, manager of the brokers’ 
branch of the American Surety Company at 
100 William street, New York, has been elected 
president of the New York Junior Board of 
Trade and Transportation. 


B. G. Ellsworth Made Superintendent of 
Accounting for Metropolitan Casualty 
J. Scofield Rowe, president of the Metropoli- 

tan Casualty Insurance Company, New York, 

has announced the appointment of Benjamin G. 

Elsworth as superintendent of the accounting 

department at the home office, succeeding R. W. 

Wadd, resigned. 


New York Casualty and Surety Club to 
Have Dinner Meeting Tonight 

The Casualty and Surety Club of New York 
will hold an informal dinner meeting in the 
Drug and Chemical Club rooms, that city, to- 
night. Supreme Court Justice Harry E. Lewis 
of Brooklyn will discuss “The Baumes Laws 
and Their Effect on Criminals.”’ 
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AGAIN THE INTERNATIONAL LIFE GREETS 
THE NEW YEAR WITH INCREASED DIVIDENDS 


As High As 9% at Younger Ages—6% at Older Ages 


A creditable showing but still it becomes all the more impres- 
sive when you learn that this increase comes just a year following 
the announcement of a 33 1-3% increase in 1927 over the 1926 


dividend scale. 


The illustrations of the 1928 schedule on the three principal 
forms are as follows: 


Whole Life Policy 


Age 1925 1926 1927 1928 
iat: a gicsitons. tik e462 443 $2.49 $3.73 $5.11 $5.61 
a ee eer 2.76 4.14 5.64 6.14 
eee 3.42 4.73 6.31 6.81 
_ EE eee eT TEE ee 5.51 5.59 7.14 7.64 


20-Payment Life 


Age 1925 1926 1927 1928 
BN seg. ica ave 4 ce we dO $2.56 $3.81 $5.20 $5.70 
a ae 2.83 4.22 5.71 6.21 
Sih ao a6 ow os ors wr 3.48 5.02 6.41 6.91 
ve kc cee ciawrseaedss 5.54 5.63 7.18 7.68 
20-Year Endowment 
Age 1925 1926 1927 1928 
ee $4.13 $5.48 $5.98 
MNS ahead 6 ou & eee oe 3.04 4.46 5.92 6.42 
a 3.60 5.17 6.54 7.04 
re 5.572 5.68 7.24 7.74 


200 Million tor 1928 


INTERNATIONAL LIFE INSURANCE CO. 


ST. LOUIS 


ROY C. TOOMBS, President 
W. F. GRANTGES, First Vice-President & Gen’l. Mgr. of Agents 
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Kentucky Citizens Alleged to Favor Com- 
pulsory Auto Insurance 

LexincTon, Ky., March 5.—The compulsory 
insurance law introduced into the Kentucky 
Legislature by Harry J. Meyers, State repre- 
sentative from Kenton County, has met with 
widespread approval from police department of- 
ficials and citizens in general, according to a 
survey just concluded by a local daily news- 
paper, whose investigators said they found the 
general belief to be that the law would relieve 
some of the suffering left in the trail of drunken 
and other irresponsible automobile drivers. 

The bill provides that the owners of automo- 
biles must take out a $1000 liability insurance 
policy with each set of auto tags sold to them. 
Jail sentence is prescribed for failure to comply. 
The bill also blocks the granting of pardons by 
the governor in the case of such jail sentences, 
being patterned after the Massachusetts law. 

A provision is made whereby the owner of 
an automobile can give personal bond where 
the surety qualifies, for $2000 or more, in lieu 
of the insurance. Mr. Meyers is of the opin- 
ion that the strongest oppos:tion to his measure 
will come from dealers in second-hand auto- 
mobiles. 


Great American Indemnity Appointments 
in Texas 

The Great American Indemnity Company has 
made two appointments of outstanding impor- 
tance in the State of Texas. At Dallas, Ellis- 
Smith & Company were named, and The Brants 
Company was designated in the city of Fort 
Worth. 

Both of these offices, which were appointed 
as all-around general agencies, are well estab- 
lished organizations standing high in Texas in- 
surance circles. 


Automobile Accidents More Often Serious 
Than Other Classes of Mishaps 
The most likely way to get hurt seriously is 
in an automobile accident. Victims of motoring 
mishaps are laid up for longer periods and 50 
per cent more of them die as the result of their 











NATIONAL 
CASUALTY 





ARE YOU MAKING PROGRESS? 


If not would you like to know why 
NATIONAL CASUALTY Salesmen forge 
a continually? A post card inquiry will 
do. 

We have a complete line of Commercial, 
Industrial, Group and Deferred’ Payment Ac- 
cident and Health policies. A connection with 
this company may be the turning point in 
your life. 


NATIONAL CASUALTY CO. 
Detroit, Mich. 
W. G. CURTIS, Pres. 


























injuries, than victims of other forms of acci- 
dents, according to personal accident insurance 
statistics released by the Travelers Insurance 
Company of Hartford. One out of every eighty 
men disabled by an automobile accident dies as 
the result of such injuries, while only one out 
of 125 adults hurt in all kinds of non-occupa- 
tional accidents sustain injuries that finally 
prove fatal. 

While the statistics from which these con- 
clusions were drawn are taken from the records 
of personal accident insurance carried by 250,- 
000 business and professional men, they indi- 
cate that automobile accidents are more seri- 
ous in their consequences to men, women and 
children as well as more numerous than in pre- 
vious years. 


Bellinger-Bruckmann Made Borough 
Agents™in~ New York 

Bellinger-Bruckmann Agency, Inc., will rep- 
resent the Great American Indemnity Com- 
pany as borough agents in casualty lines and 
general agents in surety lines in their new office 
on the ninth floor of 30 East 42nd street, New 
York city. This is.a policy-writing agency with 
full underwriting power equipped to give prompt 
service to brokers and agents. George P. Dem- 
ing will be the active manager of the oles, 
which will handle a good volume. 

The officers of the new agency are: Sydney 
T. Perrin, president; George W. Bruckmann, 
vice-president Edwin J. Bruckmann, secretary, 
and Charles Bellinger, treasurer. All of them 
are experienced. 
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Why Not Co-operate 
Writing 
Credit Insurance? 


General Insurance Brokers, have you ever con- 
sidered the selling possibilities of this rapidly- y 
expanding form of insurance? 


While it takes a specially trained agent to sell 
credit insurance, we have originated a plan whereby 
the agent for general lines of insurance can func- 
tion with us to his definite profit. 








NY 


a 


Do you know that American Credit Insurance 
absolutely protects a Manufacturer’s or Jobber’s 
book accounts against abnormal, unforeseen losses? 
Do you realize that it safeguards all of a concern’s 
resources—net profits, surplus, capital? That it 
tends to reduce the normal expectancy of credit 
loss, through a collateral Collection Service which 
is the last word in efficiency? 


You can make money co-operating in the selling 
of American Credit Insurance. Why not talk it 
over with us? See which of your present clients 
are not yet protected by Credit Insurance; then 
write or phone any of our offices for the details 
of our plan. 


CThe AMERICAN 


CREDIT~ INDEMNITY Co. 


OF NEW YORK J. F.M° FADDEN., presipent 


Offices in all leading Cities 


New York, St. Louis, Chicago, Cleveland, 
San Francisco, Philadelphia, Baltimore, 
Detroit, Atlanta, Milwaukee, Etc. 


In Canada—Toronto, Montreal, Etc. 


Boston, 
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“WE APPRECIATE YOUR 
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Store of M. E. Blatt Co., Atlantic City, N. J., re- 
cently equipped with Grinnell Automatic Sprin- 
klers. This has reduced their insurance rate about 
80%, and in addition, brought them a check for 
$8,309.56 in returned premiums. 


Lod 
eooipt 198530958? 





ERVICE” 


--- said the client 
when he received a 
check of *8,309.56 
as returned 
premium 





sft : 
ye — Teles Sco " Read his le tter 
Sian ot ZetrneoecSacin 8+ NE — 
t i 
breast = ou and to OxPr ae ; , 
go desire 6° asa ; rice rendere ghaning with EW things please the client more 
poration for TH CP enti ge ri eg“ cau than a substantial return of pre- 
your oo fy contract ting Bu ee ae miums,—and nothing else brings so 
eet fag rooaipt of ny anterests _ large a return as the installation of a 
ae -_ os piefactory® modern sprinkler system. 
attention In the case here recorded, the M. E. 
— gory veuly JOUre? Blatt Co., owner of Atlantic City’s great 
u. Be BLATT CO department store, received a check for 
$8,309.56 representing the return pre- 
KA ant? mium after the installation of the Grin- 
; go moiviDuals nell Automatic Sprinkler System. The 
ue company AND NO total yearly saving is over $12,000 


representing a reduction of over 80% 
in the rate previously paid. 

The reduction is proportionately as great ona smaller job. 

a , 

Unsprinklered risks furnish most of the fire losses. Sprinklers 
not only prevent serious fires,—they prevent interruption of the 
client’s business. 

As a rule the entire installation can be financed and paid for out 
of premium reductions with little if any capital investment by the 
client. 

If you acquaint him with thesé facts you increase your good will 
whether or not he decides on a sprinkler installation. Why not do 
so today? 


GRINNELL 


Executive Offices: Providence, R. I. 
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ORDIAL cooperation with insurance 

agents (no matter where located) is an 
important part of the Grinnell policy. We are 
glad always to give estimates on the cost 
of sprinkler installations with a view to decreas- 
ing insurance rates. 


If this results in acceptance of our proposal, 
both client and agent are assured of our further 
cooperation in making a high-grade installation 
quickly and with minimum inconvenience to all 
concerned. 

The Grinnell Company, with the longest 
experience of any sprinkler manufacturer, 
assumes every responsibility for the entire 


COMPANY 


Branches in all principal cities 
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Said the : 


agent 


who recommended 
Grinnell Sprinklers 


“LOWER RATES 
BRING US 
GOOD WILL 
and FINANCIAL 
BENEFITS’’ 


Read his letter 





< 


undertaking, financing included, if desired. 

Can you afford to pass up such an opportunity 
to give your clients the benefit of lower rates— 
especially when some competitor is sure to do it 
sooner or later unless you are first in making the 
offer? Such service always results in good will 
which, as the Phillips Company states, produces 
direct and substantial financial benefits to the 
agent. 

We have representatives in all principal cities. 
That means quick action. Write us today if you 
think we can serve any of your clients. 


Send for our booklet ‘The Local Agent and 
Automatic Sprinklers.” 





Please send, free, ‘‘The Local Agent and Automatic 
Sprinklers,”-—and, Roger W. Babson’s letter that analyz- 
es the advantages of the Grinnell sprinkler finance plan. 
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INTERNATIONAL INSURANCE COMPANY 


New York, January 1, 1928 





ASSETS Idaho, State of, Treasury Notes, 3.60%, 1928...... $50,000.00 Penn. R, R. Co. 10-yr. Sec. Gold Notes, 7Z yO ,, 0,000.00 
Joint Stock Land Bank of Des Moines, Bonds, 5%, Peoples Tr. & Guar. Co. of ee N. I.; 
American Tel. & Tel. Co., Coll. Trust 4%, 1929. . .. $200,000.00 1 ee ee 23,750.00 Mtge. Part. Bonds, Series A,” %, 1928. .  aeeeas 00 
American Thread Co. Ist Mtge. 10-yr. Gold, 6%, 1928 75,750.00 Journal of Commerce C ‘orp. 10-yr, 5. F. Gold Notes, Ponce de Leon Co., Ist Mtge. Serial (an 7 Z, 1928. 25,000.00 
American Telephone & — age ie eee Ree RE os Ae va Ee igen er Fae 31,200.00 Ponce de Leon Co. Ist Mtge. Serial Gold, 1%, 1932. 25,000.00 
American Tobacco Co., Pref.. eee . 24,400.00 Kansas City Southern Ry. Equip. Tr., Series ‘‘E afi Prudence Bonds Corp. Ist Mtge. Coll. 6th Series, 5G, 
Amporsvenm Cam Co. Brel... oo. cece cccccccscces . 157,300.00 I a ee ie eae 30,000.00 | RE AT TLNTICY PO RIOT RES Seeiiry BIO 70,000.00 
Anaconda popes Mining Co. 10-yr. Sec. Gold, Series Lake Shore & Michigan South. Ry. Co., 4%, '1928.. 25,000.00 Public Service C orp. of N. J., 0%: Pref..cs2 cxivcty 42,000.00 
S45 | pepe G inn iad inna 51,000.00 Loans on Collateral, Guaranteed .... . 81,000.00 Public Service Corp. of N. J., 7% Pref. . 2,340.00 
Allied Chemical & Dye OED: BNE. 6 «asin nre ness 1240.00 Mack Trucks, Inc., Second Pref. . ...s..++... 21,000.00 Public Service Corp. of N. J. Sec. Gold Bonds, 6%, 
Atlantic Mutual Ins, Co. Scrip of 1925............ 87,740.00 Mack Trucks, Inc., First Pref.................... 22,000.00 Rs cine Srola so dk slats awe ne ets osiieloa re ae . 26,750.00 
Atlantic Mutual Ins. Co. Scrip. of 1926............ 80,250.00 Macy & Co., R. H., Inc., Common. 8,806.00 Reading Co. 2nd Pref. . igecnce ke | eee 
Atlantic City, N. J., Tax Rev. Bonds, 3.80%, 1928.. 50,000.00 Merch. Refrig. Co. Conv. Ist & Ref. Mrge. Gold, 69 %, Reserve Resources Corp. 6% ‘Cum. Pref. ..... 300,000.00 
Borden Mills, Inc. ist Mtge. 10-yr. S. F. Gold, 6%, A ee ee ee ee 10,500.00 Standard Milling Co. Ist Mtge. Bonds, 5%, 1930... 25,250.00 
Sa ae Se en, Pe 24,000.00 Merchants.Refrigerating Co. 7% Pref............. 40,280.00 Standard Oil Co. of N. Y. Gold Deb. Bevis 6) 6%, 
Canadian Nat'l Ry. Co. 5-yr. Gold Bonds, 444%, Miami, City of Fla., Revenue Bonds, 414%, 1928.. 50,000.00 1928-33... 26,000.00 
ES this eins ts Seirg o tosae neem ek Caper Nice yoko. 25,250.00 Minneapolis & St. Louis R.R. Co. rita Cert., Stewart-Franklin Corp. ‘5s “yr. Gold Notes, 6%, 1931. 40,000.00 
Canadian Nat’l. Ry. Co. Equip. Trust, Series H,” UNE ccs on 5-s pa aes shore sais cinicedeains 25,000.00 Southern Railway Co.Common.................. 14,900.00 
a rere oo ee 50,000.00 Mortgages on N. Y. C. Real Estate, Firsts......... 359,000.00 Southern Pacific R. R. Co. Conv., 4%, i re 50,000.00 
Cent. of Ga. Ry. Co. Secured Gold Notes, 6%, 1929. 51,000.00 National Bank of Commerce in New York. . . 288,000.00 Sinelair C rude Oil ee Co. 3-yr. Gold Notes, 
Chase National Bank & Chase Securities Corp.... 198,720.00 National Bd. of Fire Undrs. Bldg. Corp. 10,000.00 ONO RS OA BENG oios6 sige vicins seis an Sales awislnc 115,000.00 
Chicago, Milw. & St. Paul R.R. Equip. Trust, Series Neptune, Borough of N. J., Notes, 5%, 1928... 26,300.00 Sloss-Sheffield Stzel & Iron Co., Purchase Money 
Me IIIB so ooi-<.5 4-0 0.0 osc acenigreis @ Sele ob so 25,000.00 Newfoundland, Govt. of, War Loan Bonds, 6h: 2%, ee ee OE | Sr ee ane 77,250.00 
Chicago, te? Isl. & Pac. Ry. Co., First Ref. Mtge, AS POY OR REIS soe 25,000.00 St. Louis Iron Mountain & So. Ry. Unif. & Ref. Gold, 
No cd ia Sek 9 5s ae ate acs WOE Ke 0 Rate 24,000.00 New York, ‘City of, N. Y., Notes, 344%, 1936 gate 75,000.00 MU cans csc ceete a ated tks cee iea<ses 25,000.00 
Chicceo. Rock Isl. & Pac. Ry. Co., Equip. Tr., Series New York, City of, Promissory Notes, 316% %,1928.. 160,000.00 Tidewater Associated Oil Co. 6% Cum. Conv., Pref. 44,000.00 
de Pgh EE ERS RRS die Sey SR 30,000.00 New York, City of, N. Y. Corp. Stock, Reg, 34%, Thodan Realty Corp. Ist Mtge. Coll. Tr., 6%, 1928. 25,000.00 
Chioago, St. Paul, Minn. & Omaha Ry. Co. Deb., 5% RE rere esn ks cesta Gaieee exe ee aK aGiiaa 86,000.00 Tobacco Products Corp., Class A’’ Stock......... 12,100.00 
SR ONE Ree ae 25,000.00 New York, City of, Serial School Bonds, 444%, 1931. 25,250.00 U.S. Rubber Co. Serial Gold Notes, Series C,"’ 
Consolidated Gas Co. of N. Y., $5 Pref........... 103,000.00 New York Tel. Co. ist & Gen’l Mtge., 444%, 21939... 20,600.00 Ce a iv eck Seer ba iwne th eceReas 26,260.00 
Corn Products Refining Co. Pref.. 57,200.00 North American Company 6% Cum. = semen 27,250.00 U.S. Steel Corporation 7% Cum. Pref............ 253,800.00 
Cuban Amer. Sugar Co. Ist Mtge. Coll. 8. F. Gold, No. Bergen, Township of, N. J., Temp. Impr. Notes, U. 8. A. Third Liberty Loar. Bonds, 414%, 1928. .1,742,250.00 
EE RRO SE BAR ee, Sea RID See os ros bs Sane comer eaca nae 50,000.00 S. A. Treasury Notes, Series A,” pith 1930-32. ae 00 
ee Drainage Dist., State of Fla. Bds., 6%, Old Ben Coal Corp. Deb. Bonds, 714%, 1934...... 19,000.00 U.S. A. Treasury Notes, CS a re 250.00 
YES pes eet i aD jececseseceesees 26,500.00 Ontario, Prov. of, Treasury Bills, 4%, 1928........ 150,000.00 W estern Tel. & Tel. Co., Coll. react, 5%, 1932..... 708'500.00 
Fidelity Trust Co. of New York.................. 144,000.00 Pan-A Amer. Petrol & Trans. Co. Marine Equip. Conv. Yale & Towne Manufacturing UES eee 18,750.00 
Glen Alden Coal Co. Stock....................... 68,000.00 PRON oa bcoss weicadeecante ioadcaoutene 20,670.00 110 William Street Corp. Common................ 75,000.00 
Hershey Chocolate Co. Notes, Series ‘‘C,""5%,1928.. 25,000.00 Pawtucket, City of, R.I., Disc. Notes, 314%, 1928.. 50,000.00 110 William Street Corp. 7% Cum. Pref........... 450,000.00 
Humble Oil & Refining Co. 10-yr. Gold Deb., 544%, Penn. R. R. Co. Equip. Trust of 1920, 6%, 1928. . 25,000.00 a 
IE OEE Se iAR, ‘gn dO let 26 I ae Be 25,750.00 WONGLS has: < (cones sictn Manns antnoness kaewnes $8,121,066.00 
ae cen mRNA ONRRNND 8 ooo So GS sne oe BORO os AES Dwele ae $8,121,066.00 
Cash in Banks, Uncollected Balances and Interest Accrued............. 997,203.36 
oC TNE So Sa ieee eee PP ee pate ea REN” OCONEE eNO $9,118,269.36 
LIABILITIES 
NET AMC URUMEMNIIEEE GRIN os, 51 suc Ses ies ohonees o> 5 Sn? his aus 145s Glamis ER eae $794,616.70 
PRmbie COP WONMITOG TRIBES. © ow ok ice cick ce teed ace se eseveceecucwaces 4,334,384.26 
All Other Liabilities. ..... BAAR Oss BORMAN SAT ous eaccek GOSS SncMOre ATL ee Ee ae 300,000.00 
RE ios so. o Ska aicler cle sraines whois vatoress aed hare sad $1,000,000.00 
NNN 5 Se aig 0c corttncdictenbin Ee icucrecata dials ae oh $2,689,268.40  3,689,268.40 
$9,118,269.36 








SUMNER BALLARD, President 


80 John Street, New York City 























FIRE REINSURANCE 


SKANDINAVIA INSURANCE COMPANY 


OF COPENHAGEN 


United States Branch, January 1, 1928 


ASSETS 
Akron, City of, Ohio, Reg., 434 ‘ Zor Re ise ck oR $ 15,450.00 Pan-American Petroleum & Trans. Co., Ist Lien, 
Akron, City of, Ohio, Reg., 434%, 1933........ 20,600.00 10-Year Equip. Conv., 7%, 19380............ 4,240.00 
American Telephone & Teiegraph Co., Coil. PeoplesTrust & Guaranty Co. of Hackensack, N. 
fi eu eae. pean | 2 re 50,000 .00 J., lst Mtge. Participation Bonds, Series ‘‘A,’’ 
American Telephone & Telegraph Co.......... 21,177.00 TPG UII oo Ro oka Sie oe er nuit, clase wk oF 50,000 .00 
American Can Co. Preferred.................. 14,300.00 Prudence Co., Inc., Guaranteed Bonds, 5%, 1928 50,000 .00 
Atlantic Mutual Insurance Co., Scrip of 1925... 4,280.00 Sinclair Crude Oil Purchasing Co., 3-Year Gold 
Central of Georgia Ry. Co., 10-Year Gold Bonds, Notes, Series “‘A,” 6%, 1928...............: 64,000 .00 
DES Sat fis Shain wl eens sine tibet le Siln'es tier 51,000.00 South Porto Rico Sugar Co. Bonds, 7%, 1941... 22,000 .00 
Consolidated Gas Co. Preferred............... 10,300 .00 Stewart-Frankiin Corp. 5-Year Guaranteed Gold 
Danish Government, 15-Year Deb. of 1917, 5%, ESOS Oeste ee soos dies oan sk shai ieee eee 20,000 .00 
Lali sek Seite eas En Eins Ae ee ore ee er 398,574.00 Thodan Realty Corp. ‘ist Mtge. Guaranteed Gold 
Dayton, City of, Ohio, Reg., Taxable, 412%, 1928 30,000.00 ERENLLR 0 29 A 5. 035) is: om vis A os iN IE pigeeioreas 10,000 .00 
Idaho, State of, Treasury Notes, April 15, 1927, U. S. of America Fourth Liberty Loan, 4%%, 
aE III 5, BR ae teal yikes ta ern elas elie 10,000.00 EEO 545 6c Soles ons legs DEA a as cee a ee 104,000 .00 
Lima, City of, Ohio, Reg., Taxable, 4%, 1930... 19,800.00 U.S. of America Third Liberty Loan, 414%, 1928 50,500.00 
Lima, City of, Ohio, Reg., Taxable, 4%, 1931... 14,850.00 U.S. of America 3-5 Year Treasury Notes, 3%% 
Mortgages, Firsts, Guaranteed................ 114,750.00 RR oo eis osx teas bah beak eS 12,625.00 
New York, City of, N. Y., Corp. Stock, Reg., U. S. Steel Corporation Preferred.............. 28,200 .00 
EAS | EER ae See See ee, oe eee 202,000 . 00 <A ee ae eerie ecm neater Caeiaaa Ve $1,392,646 .00 
PNAC UNMEEDOE WV GARBO 5 ieee is oso Gg o Deen te epalgsdisin « Sishdnio aicieiays meagan $1,392,646.00 
Cash in Banks, Uncollected Balances and Interest Accrued............. 368,559.13 
OMAN s RMN 5. 5's ic: so envied wigisncazeyse eae Mee Sie ae at ae aes ae $1,761,205.13 
LIABILITIES 
SRDS ESN) RMNNNNREES IE UMOD oo fo case icc ove etersiaie dieicca «Bisa 40 ord Seine Ee $ 107,429.39 
PLBRENWe TON AICPESEP OG SORES 5. 5. 6 ois ss cow be bvn co oO sn baGe wcaicwses dees 708,422.02 
an ees Wn EI cS oi ssh wh ay nso P< as ee sc a ee 50,000.00 
es ECON: 1oRs to gi ar stale eae cnctn aehia) oaks Scots icalal slay Sta Gee aie ROS 895,353.72 
$1,761,205.13 


SUMNER BALLARD, United States Manager 





80 John Street, New York 
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Some Claim Problems the Casualty Companies 
Experience in New York City 


By Leo L. OsrorNE 
Manager, Claim Department, New York Casualty Company 


There can be no doubt that there is a moral 
philosophy peculiar to large centers of popula- 
tion. One aspect of it is indicated in the motto 
credited to Broadway, “A sucker is made to be 
gypped.” * Another phase can be clothed in 
“What you don’t know won’t hurt you—and 
may help me.’ Where there is much wealth 
and many ‘people, much money changes owners. 
Any plan whereby a portion of it passes through 
one’s hands has possibilities. Then again, 
where a great volume of business is done, time 
is money and a small percentage only is a vast 
sum and will be overlooked in the shadow of 
the balance. It was asserted in defense of War- 
ren Hastings that he had acquired for the East 
Indian Company 100,000,000 pounds and a queen 
and had accounted for 99,000,000 and the queen. 
It has been said that someone thought New 
York a good place to come to because with all 
the money here more or less of it was bound to 
be dropped. In my judgment, it is, figuratively, 
and some one has figured out the precise spot 
where it will fall. Of course, there may be dis- 
covered nooks where, if one stations himself, 
money will fall in his lap; but to even a casual 
observer it must be apparent that the outstand- 
ing trait to be found here is nimblemindedness 
and that the possibilities are well exploited. 
You know hat snatching is practiced in New 
York. All business here is on a volume basis. 
Small profits per unit but many units. A large 
eating house advertises 1 cent profit per meal. 
I spoke to a street hawker recently who said he 
only expected to sell one person out of every 
thousand that passed him. With all the evi- 
dence of the tremendous commercialism of the 
place there is nurtured a personal slant towards 
commercialism in character unless one is made 
of good strong, sturdy, honest stuff. Some are 
not. 

It was long since seen by lawyers of a certain 
type that in such a congested center many acci- 
dents will occur and others could have occurred. 
Persons of any particular mentality or integrity 
can be found and all that was lacking was a sys- 
tem to discover the names and addresses of the 
parties interested and a modicum of imagination. 
The one was readily found and the other highly 
developed. A business netting millions of dol- 
lars annually resulted and will not be lightly 
put aside. One of the results of the training 


of the imagination may be expressed this way ; 
“Why is a bruised shin?” and the answer is 
“An injured back.” Another was the postulate 
that parties don’t usually recognize their acci- 
dents in the stories told on the stand by wit- 
nesses anyway, so why not use a man out of a 
job? And, finally, why not order your acci- 
dents? You order a sandwich, and you can do 
it in the family, too. 


A CASE IN Point 

As an illustration of the philosophy I speak 
of, let me relate a case coming to my attention 
within the past year. <A policyholder had an 
accident and attempted to get the other party 
involved to enter a claim for greater damage 
than he had and divide the payment. A State 
trooper and a local doctor heard the proposal 
and with the party so accosted gave us written 
statements to that effect. We declared a breach 
of the policy and disclaimed. The policyholder 
inquired if he should not be heard (which was 
fair enough, to which I replied I would be 
glad to hear his story but had saved him the 
trouble by denying it for him—that I did not 
expect him to admit it. To my surprise he 
said, “There is a basis of truth in the statements 
you have. What I said was ‘Now you are going 
to deal with my insurance company. You have 
no insurance and you say no money, so where do 
I come in on the money you will get from my 
insurance.’”’ He protested that it was all right 
for him to get part of the money and convinced 
me that he was sincere in his statement that he 
thought to do so was honest even when I pointed 
out that there could be no payment to the other 
man if he was entitled to recover from such 
other. He. later put this in a written statement 
in slightly different form (after consultation 
with the kind of lawyer who helps make such 
cases possible, probably) saying he would at- 
tach the money in the company’s hands until 
his bill was paid, which, while no more defensi- 
ble, is a little more absurd. 


A Bap Practice 
To stir up litigation was formerly considered 
a high crime and is still formally declared 
against and was and is a vicious act. It not 
only strikes at amity between men but, since it 
entails on the average a loss of $2 for every 
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$1 of damage done, it is, in every case where 
no opportunity of amicable settlement between 
the parties is afforded, a species of robbery. 
No one can deny that if “A” accidentally dam- 
ages “B,” “B” should tell “A” about it and give 
him a chance to pay for it before suing him. 
In most of the States where in order to start 
a lawsuit it is necessary to go into court and file 
your papers in a formal manner and get your 
process issued by the clerk and have it served 
by a public officer, there is some check on the 
method by which a man can be put to the neces- 
sity of defending himself in court, but here law- 
yers start the machinery of the law in motion 
on their own initiative entirely without the . 
knowledge of any court and without recording 
their acts in the public tribunals, yet within five, 
six or twenty days, depending on the court in 
which it will later come, a defendant must ap- 
pear to defend himself or suffer a judgment by 
default. We frequently see mention of the con- 
gestion of court dockets, but the court dockets 
don’t show the half part of lawsuits that are 
going on here all the time. Every casualty in- 
surance company’s records will show that more 
than half of the lawsuits started against their 
policyholders are settled before they ever reach 
the stage of congesting any docket. These rec- 
ords will also show that a large percentage, in 
some cases as high as 50 per cent, of their first 
notices of the occurrence of accidents is a sum- 
mons from some lawyer’s office. From then 
on if they wish to pay the damages they must 
pay substantially $1 to such lawyer for every $1 
they pay the party damaged. 

Those who come in actual contact with the 
handling of claims in New York city have great 
difficulty in screwing up their courage to be- 
lieve that anybody, any time, in any manner will 
do anything abou the institution known as am- 
bulance chasing. To any man of honor the 
appellation, which aptly describes the thing, 
would itself give pause—preying upon the un- 
fortunate victims of accidents for a livelihood. 
But no one is so innocent as to believe that an 
appeal in this direction will correct the abuse. 
And it takes a lot of faith to believe anyone, 
not a victim of it, even wishes to correct it. In 
many things we humans have a habit of looking 
West while going East. Some of the Metro- 
politan newspapers and THe Specrator have 
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recently carried on a campaign of publicity cf 
its existence and certain organizations have re- 
solved to investigate. 

Tt is to be passed as true that those engaged 
in cleaning fish in Fulton Market don’t know 
that dozens of men licensed by the State of New 
York to practice law are merchants buying and 
selling accident claims and are not practicing 
law and don’t know how to do so, but for any 
lawyer or committee or organization of lawyers 
to act as if they did not know it until they read 
it in the newspapers, creates the same feeling 
that put the word despair in the dictionaries. 
The touchstone of the matter is that unless the 
public conscience is in the laws they are weak 
and futile things and of themselves are not ca- 
pable of properly protecting the citizens who 
would invoke them. At our political church we 
praise civil righteousness, but succumb to hu- 
man frailty upon leaving and even take pride 
in it, glorying in the fact that we are “human 
after all.” So that the citizen who puts his 
hand to, the enforcement of a law for the public 
good, has the reprobation of his brothers for 
his trouble. Yet it takes names, dates, facts, pre- 
cise and personal evidence to get a judgment of 
any court that somebody is violating the law. It 
takes such proof to convict a lawyer of violat- 
ing the law. Who is going to furnish it in just 
that form? Well, it isn’t often furnished be- 
cause those who could, know human nature. To 
my mind the party that should look into the 
thing is the State of New York which licensed 
these men and under whose mandate they op- 
erate. 


Companies Witt WatcH ADJUSTERS 

I noticed some time ago an editorial in a local 
paper that correction of the ambulance-chasing 
evil was all right but the danger of some wily 
insurance adjuster over-reaching an ignorant 
claimant should be kept in mind. One would 
eschew the Pharisee and at the same time make 
allowance for the varying opportunities of knowl- 
edge, but it seems to me that powerful induce- 
ments to the insurance companies, to avoid this, 
exist. There are only a handful of such compa- 
nies. They are founded and grow only on pub- 
lic confidence. They are conspicuous targets 
in transgression. They are closely supervised 
by both State and government agencies. They 
are vehicles for employment of the investor’s 
money, which is rarely placed in the hands of 
incompetent or unscrupulous men. They do not 
ultimately either profit or lose by excessive or 
minimum losses because rates are responsive to 
losses. The public pays ultimately. 

A recent statement shows only 20 per cent 
of autos in New York insured. If every dollar 
paid for losses went to recompense damage the 
losses would be approximately one-half what 
they now are and the rates one-half what they 
now are. It is a fair statement to say that 
everyone would like to carry insurance on his 
car and the rate is the only thing that makes one 
take a chance. These considerations should ap- 


peal to any intelligent person. 

While not proof, I confidently assert that no 
insurance company would consider a man who is 
not capable of fairly appraising damage, or, 
having so appraised it, making unconscionable 


settlements, a desirable adjuster. Nor would 
such person be kept in their employ after the 
discovery. There is no adjuster who has not 
been cautioned against making settlements un- 
der circumstances that would subject his com- 
pany to criticism. There is nothing that I can 
think of that would induce an adjuster to do 
so, except ignorance. Even if he were dis- 
honest, inadequacy of consideration would not 
be in his favor. If those who fear the faith 
of insurance adjusters remember that approxi- 
mately one-half of that which is paid out now 
never reaches the party damaged, they can see 
how companies could be more, instead of less. 
liberal if given a chance and at the same time 
promote a system whereby payments will be put 
into the hands of those who are damaged, and 
not into the hands of those who have not been 
damaged at all and are utter strangers to the 
accidents. Newspapers and the public and even 
judges hear of only the cases the companies 
contest and they are less than one per cent of 
the number they receive. 


One Case Not A STANDARD FOR ALL 


It is reasonable, therefore, for editorial com- 
ment to be based on some charge made against 
an adjuster in a hotly-contested case thinking 
it is typical of what is done in all cases, and 
that contesting instead of settling claims is the 
rule. There may not be a grain of truth in the 
charge as everyone who has found himself de- 
fendant in an action at law knows. 


I remember well an irate policyholder who 
came to me in Kansas City several years ago 
and demanded that some action be taken against 
a man who had sued him because of charges in 
the complaint. The paragraph objected to was 
a stock one used in that State. To prevent a 
possible variance between the proof and plead- 
ings it is customary to allege everything con- 
ceivable and the defendant said the man who 
wrote that was a rascal and the biggest liar in 
Forty States and it ought to be called to the 
court’s attention at once. 


No one of sense would suppose that an in- 
surance company exercises no business judg- 
ment in settling claims. As in any other busi- 
ness, it is done in full knowledge that at the 
bargaining table the other fellow is not guard- 
ing your interest. Everyone with a claim is 
anxious to get as much as he can and the com- 
panies when dealing with persons sui jwris and 
not otherwise incapacitated plead their own 
case. 


No Frxep Prices 


Cases of minors and persons non compos 
mentis are submitted to approval of a court of 
competent jurisdiction. It must be remembered 
there are no fixed prices on injuries as there is 
on white paper. Several years ago when the 
compensations acts were new, some of the claim 
men for the company I was with at that time 
did not think it was necessary to do anything 
in a case where no claim was made for compen- 
sation, except pay the doctor bill. It often hap- 
pened after deducting the waiting period there 
would be one or two days’ compensation due 
injured men for which no claim would be made 
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as the men had no idea what they were entitled 
to it. The company found this out and issued an 
order that all claim men must compute the 
amount due and pay it whether or not claim 
was made for it. While I’m proud that the 
company did that, I might say that the injured 
men have since learned the compensation acts 
well and many are not so honest. 

There isn’t a company in the business who 
does not pay hundreds of claims every year to 
men who feign injuries to their backs in lifting 


. in order to lay off work from time to time. No, 


I do not believe there is any danger that insur- 
ance adjusters could or would take undue advan- 
tage of. those having claims but if they did and 
no one else did anything about it would that not 
be a most worthy cause for these young lawyers 
to espouse? 


SoME SUGGESTIONS 


Some time ago I submitted to a few of my 
friends for whose judgment I have great re- 
spect, the following suggestions: Make it in- 
cumbent upon him who has a claim against an- 
other to notify him of it within thirty days of 
its accrual. Let no attorneys’ lien attach to any 
cause of action and no suit be brought to en- 
force it until the party responsible has neg- 
lected for thirty days after notice of claim to 
liquidate it. To these I would add another 
lately suggested by some one, that attorneys, in 
affidavit form accompanying the pleadings, state 
the time, place and manner of their employment 
and by whom; or, as an alternative, that the 
plaintiff make a affidavit of when, where and 
in whose prosence and at whose request he 
signed a retainer and whether or not he was 
solicited and if so by whom and for whom and 
that he be subject to examination by the de- 
fendant on this question. 

To those who are interested only in seeing 
that the injured man is made whole and that the 
one who is unfortunate enough to be the cause 
of it is given a chance to right his wrong, these 
simple rules will seem reasonable enough. To 
those who sell the idea of lawsu‘ts and of pay- 
ing two men for injuring one, they are rank 
heresy. 


Hal H. Smith Urges Agents to Co-operate 
in Reducing Automobile Accidents 


In his weekly letter to agents, President Hal 
H. Smith, of the Central West Casualty Com- 
pany, Detroit, refers to the controversy over in- 
creased automobile liability rates in Michigan 
and, after discussing the situation, says in con- 
clusion: 


In one sense the insurance company is not 
interested in the extent of the hazard because 
adequate rates will take care of any hazard. 
But in a broader and better sense the insurance 
company is supremely interested in the extent 
of the hazard because it cannot expect to main- 
tain its business if the hazard becomes so great 
that the consequent rates are prohibitive. 

We can only meet this public agitation by 
earnest educational efforts and every company 
and every agent should co-operate in his com- 
munity with every effort for the reduction of 
the tremendous hazards that accompany the op- 
eration of the automobile. 
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The “Cub” Gets a Lesson on Co-operating With 
Insurance Editors to Better Insurance News 


By A. PARKER PUSHER 











article for the insurance press about 

that new policy. .” It was the 
Cub speaking. You know the Cub. That is, 
you know the Cub if you have been following 
him in his quest:oning through the pages of 
Tue Spectator. He and his boss, the director 
of publicity, advertising, sales development and 
public relations of an up-and-coming insurance 
company are being talked about. You must 
keep up with them. 

This cub, a young, living, breathing, ambitious 
and—sometimes — hard-working interrogation 
point, has been getting a hit-or-miss training 
in the fine points that distinguish a director 
of publicity, advertising, sales development and 
public relations from the more common, or 
garden, variety of advertising man. He has 
been pursuing his studies by the Socratic meth- 
od, by means of a series of question-ngs de- 
signed to elicit concessions or opinions, thereby 
eventually establishing some general truth. And 
often, oh, so often, he had been answered with 
Socratic irony—that is, the Boss pretended pa- 
tience and a willingness to answer any number 
of fool questions because he, the Boss, wasn’t 
so cock sure just how he felt himself on some 
of the points until they were thoroughly talked 
out. : 

But let’s get to the spreading of the oleomar- 
garine on our parsnips, as Earnest Elmo Calkins 


“6 AY, Boss, what-ya-think-a-this for an 


might say. 

what-ya-think-a-this as an article 
for the insurance papers ’ and the Boss 
imitated the enthusiastic run-together intona- 
tion of his understudy. “Is that what you 
asked, just now? Let’s see what it is that 
you have written.” 

And the Boss ‘read: ‘“ ‘Mr. George Wiseman, 
president of the Denvers of Liability Insurance 
Company, is pleased to announce that a new 
policy has been devised that, in his opinion, 
will add greatly to the premium income of his 
company this year. It is called the .. », 
but we will never know what it was called; 
at least, not from that bit of paper headed ‘a 
release to the press.’ ” 

It is well that looks cannot kill. America 
and her murder juries have enough to sob 
about with husband killings, wife slayings, gang 
riddances, rippers, stabbers, kidnappers and the 
others who hog the front pages of papers with 
their plain and fancy murders, there is no need 
of springing a case of “the look that slew!” But 
the Boss certainly did give the Cub a dirty 
look, a regular double o. 

Slowly he crumpled the sheet he held. With 
damnable deliberation he reached toward the 
waste basket. Never once did he take his eyes 
from the face of the youngster. The Cub was 


hurt, hurt to the quick—no mistake about that. 
He had done what he thought was a good day’s 
work. He had studied paper after paper to see 
how others gave out the news of their new 
policies and their changes in organization. He 
had this bit of news and the papers did not, 30 
it seemed the logical thing to write it out, have 
it multigraphed and send a copy of the result 
to every insurance paper listed in the standard 
rate and data reports. 

To digress a moment; the Cub’s intentions 
were good, very good, but hell is said to be 
paved with good intentions. 


Just about the time the Cub felt that he 
would have to scream or swear, the Boss eased 
a bit in his accusing stare, relaxing his tensed 
muscles and his taut nerves. He even waved 
the Cub to a chair. 

The Cub sat down. He knew then he was 
going to get a lesson—a lecture on advertising, 
publicity, sales development or public relations 
—he didn’t know which and it did not make 
much difference to him, for all of these jobs 
are so hopelessly jumbled in people’s minds. 

“Boy, I shouldn’t blame you for making such 
a botch of a simple little job. Of all messes 
in people’s minds none is worse than the popu- 
lar conception of co-operation with a friendly 
paper, especially a friendly paper of a business, 
known as the business press of an industry. 
Men seem to be born with the feeling that they 
can write news items and advertisements with 
the same natural instincts that a duck swims. 

“You called the paper you handed to me an 
‘article.’ What is the difference between a 
‘news story’ as any editor will call it even 
though the stuff that is written deals with facts 
as dry as dust, without the slightest vestage of 
fiction, and an ‘article’? 

“Let’s take ‘news’ first. If here is any man 
qualified to define news it is a news editor, 
and perhaps the city editor of a daily paper 
is the best qualified expert: to whom we can 


turn. A city editor’s defin:tion of news would 





The accompanying article is the eighth 
of a series of twelve which will appear 
in THE SPECTATOR from month to month. 
A. Parker Pusher is a man of standing 
in the insurance world, connected with a 
prominent company—a member of the 
Insurance Advertising Conference—who, 
in these articles sets out in an iter- 
esting and readable fashion, some ideas 
which have been evolved in his facile 
brain. They are well worth reading. 
Epitor’s Note. 














be: any tidings contained in a report of a re- 
cent action or event; information about a thing 
before unknown; recent intelligence; answers 
to the questions: What? Who? Where? 
When? How? and sometimes, Why? 


; “You are in the insurance business, working 
for an insurance company. Usually the news 
that would come into your hands, and which 
you might want to pass on to the papers will 
relate to your company. Here ‘are the ten 
elements the city editor’s definition brings to my 
mind as possible elements of news: these ten 
elements will enter, to some degree at least, 
in practically very bit of news that will ever 
come to you: 


1. What new thing the company has done. 

2. What company has done this thing. 

3. By what individual and where the action 
was taken. 

4. When the action was taken. 

5. Why the company, or the individual, took 
the action. 

6. How the action, whatever it may have 
been, was put into effect. 

7. What some responsible executive, or head 
of a department (name him) has to say about 
the action. 

8. What the effect is supposed to be on the 
organization or any part of it. 

9. The effect the action will have upon the 
public. 

10. Whatever minor details about the affair 
or action the company is willing to make pub- 
lic. 

“Bear in mind that there is one feature of 
news that differentiates it from all other writ- 
ing—that is the absence of opinion. Whether 
an action taken be for weal or woe must be 
drawn from the facts and these facts must be 
so stated that the reader can draw his own 
inferences and conclusions without help or 
hindrance by the reporter. No morals are 
pointed in news, that is in good news and 
there is no special pleading indulged in and 
the reader is not led, by suggestion, to take 
any particular action. The news writer tried 
to interest and instruct, that is all. 


“And news has another attribute. All the 
elements that go to make a given piece of news. 
interesting do not have the same weight to ail 
men or in all places or at all times. It is the 
editor’s job to weigh these elements and to seek 
out and play up the parts most vital and of the 
greatest interest to his readers, as a group. 
That is why ‘press releases’ lose so much by 
the form and manner in which they are so fre- 
quently presented to the paper and in which 
they usually appear. 


“For example: You had started that sheet 
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you handed me with a statement that George 
Wiseman (any editor would have stricken out 
your ‘Mr.’) as president of the Deniers was 
pleased. Where is there the slightest element of 
news thus far? The news was in the fact that 
there was a new policy, and I never did find 
out what kind it was or what it did, nor would 
the readers of a paper had your copy been run. 
But, then, no two people ever fully agree on 
the exact news value of the parts of a state- 
ment. That is why we have editors. Some- 
body must say that the stuff is to appear so 
and so, and let it go at that. mg 

The Boss stopped speaking and sat silently 
sketching a design, a sort of icosahedron on his 
spacious idea pad. After a while he went on 
to say: 


Sounp ADVICE 

“You may never get a chance to serve your 
turn as a reporter, so I am going to tell you 
something. It is not a secret, but it might well 
be considered one. I’m rated quite a press agent, 
because I get liberal amounts of space for ail 
the news I send out. I never show anybody the 
form of my releases. Why? Because I never 


write news items as such for the press. I know 
how they are received by the editors. I was 
an editor myself long ago. I know. Rather, 


I try to put all the facts and interesting inci- 
dent relative thereto into the hands of the edi- 
tors, clearly stated and with great regard to 
the spelling of names, the correctness of dates 
and the proper phraseology of technical state- 
ments. I do this promptly and in addition I 
make it clear to the editor that he will have 
to construct his own copy from my facts. 

“When a statement of facts reaches an edi- 
tor several interesting and important things hap- 
pen all at once. That editor is put on notice 
that the same statement of facts has been 
handed to competitors and his pride is touched. 
He will give way to nobody when it comes to 
writing a news item that fits into the nature and 
character of his paper, so he applies all his 
skill and ability to write a clear forceful news 
story for his paper. He studies the facts, in 
the light of the times, the conditions in the 
business, and his general knowledge of affairs 
in the insurance business. He picks out what 
to him seems to be the big idea, and plays it 
up as of the greatest interest to his readers, 
and having done this the story becomes his 
story and he gives it an attractive head, to call 
attention to his handiwork, and schedules it in 
the paper so that it will be seen. And every 
other editor receiving the item, assuming that 
it really has the elements of a good news story, 
does the same thing. 


SPREADING THE INTEREST 

“But the good does not end there. The big- 
gest part of it comes where it counts the most. 
The insurance press is unusual among business 
papers because of the large number of papers 
printed in the business. The bigger and most 
important agents subscribe to several of these 
papers. When the same news story appears in 


several of these papers, going to the same men, 
appearing in identically the same manner, to the 


dotting of the i’s and the crossing of the t’s, 
the reader’s eye, seeing the item repeated thus 
sends it’s message to the brain saying ‘old 
stuff’ and these ‘old stuff’ messages repeated over 
and over have a most undesirable effect upon 
the company where the news originated. 

“But, on the other hand, if THe Spectator 
plays up one feature, another journal treats :t 
from a different viewpoint, and a third from 
the way the news hits its editor, you see 
your item has had its force multiplied and ampli- 
fied from half a dozen points of view. 

“Give this thought to your subsconscious mind 
to play with: Any trade press editor who asks 
you to do his editing for him is lazily shirking 
his end of the bargain. Co-operate in getting 
the facts into his hands and leave the writing 
and the editing to him. That’s what he is paid 
to do. 


Nerve Is News 

“One thing more: Confine your advertising 
to the advertising space the company buys for 
the purpose of advertising its services. The 
test of news is its interest to other people—not 
to you or to the man who pays your salary. 
The editor is seeking the things the readers of 
his paper want to know, or which they will 
read because of their inherent interest—not 
what you would like to have them read. News 
is often the very best of advertising in that it 
directs favorable attention to you and your 
proposition, and when the news is in your 
favor nobody is pleased more than a true edi- 
tor, but the benefit must be a natural result of 
something that has happened, not something that 
is trumped up to make news or to hide an ad- 
vertisement in the guise of news. 

“Remember that trade press readers are 
supersensitive about reading, as news, anything 
which seems to be simply a boost for a com- 
pany. Rightly or wrongly, insurance press 
readers already believe the companies exert too 
much influence over the news columns of in- 
surance journals. 

“Now, try to set down the What? Who? 
Where? When? How? and, in this case, the 
Why? of that new policy and see how the edi- 
tors will ‘eat it up.’” 

The Cub saw the point. He also realized that 
all the glaring, the glowering and the dirty 
looks has been a sort of emphasis, kindly given. 
He wasn’t quite satisfied however. There was 
still unsolved the question of the great difference 
between “news items” or “news stories” as 
he had learned they were properly called in the 
publishing business, and “articles.” But the 
closing bell had rung. The sun was shining. 
There was a golfbag by the coatrack—small 
chance for largess that day. The matter of 
articles would have to wait. 

Is there anything overflowing from the Cub’s 
lesson? While the Boss didn’t say so, isn’t it 
a quality of articles that they offer the writer 
an opportunity to do a bit of special pleading— 
if he makes it interesting as he goes along? 
If that be true, let’s end this by a plea for a 
little better understanding of this whole broad 
subject of co-operating with a friendly press. 
When all is said and done, the press of an in- 
dustry is just what the industry makes of it. 
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FIRE PREVENTION FILMS 


Committee on Visual Education Vieys 
Existing Pictures 


Thirty-two reels of fire prevention motion 
pictures, embracing practically all of the know, 
films covering this subject in the country, were 
critically reviewed in the office of the Hays or. 
ganization in New York, last week, when the 
visual education committee of the National Fire 
Prevention Association, in co-operation with 
prominent motion picture and psychological ay. 
thorities, met to secure expert opinion on the 
existing equipment. These pictures were gone 
over with a fine tooth comb, many suggestions 
for changes were made, and the committee will 
encourage all those who are contemplating pro. 
duction of fire prevention motion pictures to sub- 
mit their scenarios for criticism before proceed- 
ing with production. 

Several prominent psychologists, who were 
present, voiced the opinion that more success 
would be achieved if the subject under dis- 
cussion was presented through a human appeal 
to the instincts and emotions rather than through 
a bald statement of financial loss. 

Dr. Carleton Simon, psychiatrist, psychologist 
and criminologist, formerly with the New York 
Police Department, emphasized the point that 
the human familiarlity with fire is instinctive, 
and that it is through the instincts of self-pres- 
ervation and the maternal that carelessness with 
fire can be most successfully combated. 

H. M. Lewis of the conservation and fire pre- 
vention department of the Paramount Famous 
Lasky Corporation was of the opinion that it 1s 
possible to present successfully short fire pre- 
vention releases for use in the motion picture 
theaters, but he held that in order to accom- 
plish this the picture must be of the same high 
order as the other features on the same program. 

Those in attendance at the meeting were: 
Richard E. Vernor, manager of the fire pre- 
vention department of the Western Actuarial 
Bureau, chairman of the committee; Eugene 
Chrystal, Eastman Kodak Company; T. Alfred 
Fleming, supervisor of the conservation depart- 
ment of the National Board of Fire Underwrit- 
ers; Charles E. Meigs of the Fire Equipment 
Manufacturing Institute; C. A. Lindstrom of 
the United States Department of Agriculture; 
George Muldaur, general agent of the Under- 
writers Laboratories, and Carl E. Milliken, sec- 
retary of the Hays organization. 


To War on Fake Claims in Philadelphia 


Business Equity, Inc., has been formed in 
Philadelphia to wage war on the fake claim 
rings which have cost insurance and business 
interests thousands of dollars in that territory. 
The movement against fraudulent claims in the 
Quaker City has been backed by the Philadel- 
phia Casualty Underwriters Association, the 
Keystone Automobile Club, the railroads and 
various commercial enterprises. The only in- 
surance man among the incorporators of Busi- 
ness Equity is William H. Folwell, president 
of the Pennsylvania Manufacturers Associa- 
tion Mutual Casualty Insurance Company, but 
it is understood that the casualty companies 
will be asked to contribute to the expenses 
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Health Insurance 


By 


Pror. Dr. ALFRED MANES 


BERLIN, GERMANY, February 15.—Until a few 
years ago, whenever health insurance was men- 
tioned in Germany, the compulsory social in- 
surance of workmen and employees was re- 
ferred to without exception. To-day things are 
different, and it is necessary, when mentioning 
this subject, to add whether compulsory or vol- 
untary private insurance is referred to, because 
to the latter belong at present about’ 4,000,000 
policyholders with contracts in mutual or stock 
companies regularly writing that class of in- 
surance. There are quite a number of health 
insurance organizations in existence, but many 
of them have only a more or less restricted 
membership and only a few, about 25 in all. 
may be called enterprises of some magnitude. 
They have recently banded together into two 
combines which are closely related to each 
other. 


A Recent DEVELOPMENT 


All private health insurance in existence in 
Germany to-day is the result of the last 4 years 
and is written in companies which are them- 
selves only 3 to 4 years old. The history of 
German insurance shows no similar instance 
of such a sudden and enormous demand for in- 
surance cover as private health insurance has 
done during the last few years. Whatever 
formerly existed in the way of local sick funds 
or associations was restricted to certain trades, 
professions and guilds and all in all was of 
rather small importance. 

It is, however, not always safe to draw con- 
clusions from the prosperity of a branch of 
insurance to the general economic condition of 
a people. This sudden spread of private health 
insurance which in pre-war days was limited 
and in no way comparable with present day 
conditions, proves that a large portion of the 
German population is compelled to look to th’s 
means of paying the expense of illness, though 
formerly they did not need this security to meet 
such emergencies but were able to meet them 
from their incomes or possessions without diffi- 
culty and without resorting to insurance. Pres- 
ent day private health insurance is the result 
of the economic weakness of the great middle 
classes and the post-war stabilization period. 

Thus arose a need for health insurance on 


the part of a large number of people whose 
attitude towards life and whose social position 
has nothing to do with compulsory social in- 
surance, and it would be a fundamental error 
to consider their requirements, which are satis- 
fied by voluntary private contracts, as a copy 
of compulsory social health insurance. Such 
is not the case. In the latter, the money con- 
tributions during sickness are the most impor- 
tant element, the same if not more so than 
indemnity for actual loss to the finances of a 
sick person caused, by expenses for physician 
or hospital, medicine or convalescence. The 
larger members of private health insurance com- 
panies do not pay money during an illness. We 
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find here a pure indemnity while the social com- 
pulsory health insurance goes beyond indem- 
nity and would lose the sympathies of. its bene- 
ficaries if sick benefits woud be. curtailed or 
entirely dispensed with, as is the, case in pri- 
vate health insurance. 


A VitTaL DIFFERENCE 


This important and fundamental, difference 
serves to show how misleading. it. would be to 
dispense with private health, insurance .and 
couple these needs with social:compulsory health 
insurance, as is seriously demanded by many 
of these social insurance institutions. They, 
with their 36 million members and over 8000 in- 
stitutions, have enough unsolved problems on 
their hands to occupy themselves. These sick 
funds are in danger of hypertrophy and of 
thus losing in usefulness if they expand beyond 
certain limitations. For some time to come it 
is much more important from an economic and 
social point of view for them to intensify their 
efforts than to aim at an expansion beyond their 
logical scope. It is to be regretted that in this 
competition between compulsory social and vol- 
untary private health insurance both sides use 
arguments which cannot stand careful scrutiny 
and especially use statistics which are deceiving 
for the layman and only seem to prove the argu- 
ments for which they are quoted but, in fact, 
prove quite different things. 

Arguments for private health insurance must, 
however, not be taken as arguing for unhin- 
dered private exploitation of this branch of in- 
surance. On the contrary, one may well be of 
the opinion that government supervision of 
private health insurance is not sufficiently strict 
and does not seem to fully realize its duties 
towards the insuring public. This clearly 
shows the evil of supervision by the single 
States in addition to the Central Government 
instead by the Central Government only. Prob- 
ably matters would be different, and for pri- 
vate health insurance far better, if all enter- 
prises of this class were supervised by the Cen- 
tral Government only; because, contrary to the 
State supervising bodies, it is equipped with a 
legally and technically trained staff. The law 
of 1901, establishing supervision by the Cen- 
tral Government, pointed out these shortcom- 
ings of decentralized supervision, stating that: 
“A Central Body can, by its regular, many 
sided and professional occupation with insurance 
matters and insurance institutions, keep posted 
as to their business and financial development 
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GEORGE B. BUCK 
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Specializing in Employee’s 
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Consulting Actuary 
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JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 


H. J. WERDER 
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Dutch, Danish and Norwegian into German -_ 
English. 
20 years insurance experience 
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MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 














Woodward, Fondiller and Ryan 
Consulting Actuaries 
Actuarial Service in all branches of Insurance and for Pension 
inations and Apprai tistical Serviee and 
Weer, te me > oo 
eontract—Office and Reorganisations—Insurance Ao- 
counting and Auditing. 


75 Fulton Street New York 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 














DONALD F. CAMPBELL 
CONSULTING ACTUARY’ 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 
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JAMES H. WASHBURN, F. A. I. A. 
*® CONSULTING ACTUARY 
LIFE eS Pategmatiate, Group, 
WORKMEN'S COMPENSATION 


Expert Advice on Domestic, Tropical and 
Semi-Tropice!l Business 


Cable Address: Gertract, New York 


OADWAY NEW YORK CITY 
= — 101 Memorial Bidg., Nashville, Tenn. 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 


THE GERMAN OFFICES 1926 
LIFE TABLES 


An English edition of The German 
Offices 1926 Life Tables, prepared by 
the Association of German Life As- 
surance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 

I. Introduction. . 

II. The Construction of New Mortality 

Tables by the Association of German 
Life Assurance Companies. 
III. Aggregate and Select Tables. Their 
Nature and Their Value in Practice. 
IV. Arrangement of the Tabulated Funo- 
tions for the Final Life Tables. 
V. Exposed to Risk and Deaths for Every 
Entry Age and Duration. 
VI. The Aggregate Life Table. Elementary 
and Monetary Functions 4 Per Cent. 
VII. The Select Life Table. Elementary and 
Monetary Functions 4 Per Cent. 

The German Offices 1926 Life Tables 
may be obtained through The Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their 
insurance libraries. 
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A NEW BOOK!! 


Liability of Automobile Users 


for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 


Single copy, 50 cents 
12 copies.... 4.80 50 copies. 16.25 
a5 SS - 875 100 * .. 30.00 
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and at the same time become familiar with ten- 
dencies and developments in the entire field of 
insurance, which is absolutely essential for such 
a body in order to be thoroughly efficient.” 
The supervising bodies of the single States 
lack this broad field for observation and gain, 
naturally, a more limited experience. 


PRIVATE CARRIERS’ CONTRACTS 

Many private health insurance institutions 
have at the beginning promised too much to 
their assured. They all have l’mited their duties 
to payment of money and have not promised 
free attendance by physicians, as social insur- 
ance does. People insured in a private health 
insurance company are not compelled to be 
treated by a certain physician, but they can 
select whatever physician they like and are re- 
imbursed, at least for the larger part of their 
expenses. Not only the fee for the physician, 
but also expenses for medicine, operations, hos- 
pital, treating of teeth, funeral and the like 
are reimbursed. Of all these the expense for 
physician makes up the largest part, certainly 
more than one-half and probably three-quarters. 
In order to gain a large number of policyhold- 
ers, private enterprises have, at least in the 
early stages, shown too much eagerness and 
failed to limit their contributions, except in 
cases of operations, where the contributions 
were limited to 300 or 500 marks per year. 

Time and experience have shown that with 
the present insurance mortality and conditions 
among physicians it is impossible to conduct 
this insurance on a rational basis without limit- 
ing the amount of payments to be made by the 
companies to the assured; otherwise the pre- 
miums, which so far are very low (6- to 7.50 
marks per month) would have to be increased 
very substantially. It thus appears that, at 
least in part, private health insurance will be- 
come catastrophe insurance and cover exclu- 
sively or chiefly cases where comparatively high 
expenses have to be cared for. It would be 
urgent to insure the cost of operations and hos- 
pital, and less so the fees to physicians and 
cost of medicine. If the latter comes under 
cover of the policy it is unavoidable to depart 
from the percentage system and fix a maxi- 
mum; that is, certain events are to be taken 
care of by payment of fixed sums and the con- 
tract will not be for 100 per cent, 80 per cent 
or 60 per cent of all expense for physicians 
‘without regard to the absolute amount. 

This is only one of the many problems which 
have to be solved in private health insurance 
underwriting. Many others occupy the minds 
of the professionals and should interest the 
supervising bodies more than they so far have 
done, in order to see that, in the interest of all 
who need it, private health insurance does not 
disappear as quickly as it appeared. 


At the annual meeting on February 15 the 
directors of H. Mosenthal & Son, Inc., of No. 
1 Liberty street, New York city, elected Thomas 
William Sweeney, secretary. 

Walter J. Mosenthal is president of th’s 
firm, Thomas M. Sweeney, father of Thomas 
W. Sweeney, vice-president, and Claude F. 
Stearns, treasurer. 





Sprinklers Will Do as Much for Your Clients 
As They Have Done for Others 


ITH the Congress of these United 
States in session, face to face with 
such problems as farm relief, read- 


justment of the tax program, and other issues 
of vital interest to American business men, it 
should be remembered that the foes of fire are 
busy with plans to hold in check a public enemy 
which respects neither seasons nor cities. 

At the last annual meeting of the National 
Fire Protection Association in Chicago, attended 
by leading bus’ness men from all parts of the 
have paid for themselves time and time again 
that fire waste in the United States must be 
reduced if the nation is to function on a high 
plane of efficiency. With that end in view, 
the Association voted a big expansion in its 
field service work, and expect to have in hand 
a fund of half a million dollars to carry on 
its expected operations. 

The financing will be done entirely by com- 
panies outside the insurance business, which 1s 
conclusive proof that outstand’ng business men 
and property owners hold fire prevention in 
high regard. Among these are ardent advo- 
cates of automatic sprinklers because they own 
property which has been protected by these 
“silent sentinels of safety,” many of which 
have paid for themselves time and time again 
through savings in insurance cost, and pay a 
double return to these property owners in both 
cash and safety. 

A striking illustration is furnished by the 
actual experience of one owner who has had 
sprinklers installed in a very large property 
for more than twenty years. In that time 
there have been more than 260 fires in this 
property, the average damage of which has 
been less than $1000. This record is amazing 
counting that the property protected carried 
concentrated values running into the millions 
every business day during all this time, and 
it is easily understood why an owner having 
such conclusive proof becomes a strong ad- 
vocate of the use of automatic sprinklers. 

Face to face with such proof of the remark- 
able efficiency of automatic sprinkler protection, 
and with the positive unselfishness of leading 
business men in promoting such installations, 
it is hard to understand how any local agent or 
broker can be other than enthusiastic regard- 
ing such protection. The only excuse he can 
have for not urging his clients to install auto- 
matic sprinkler protection is purely a selfish 
one—that is, that sprinkler installations reduce 
the insurance rate so radically that his premiums 
and commissions would suffer. 

Such an attitude admits that the agent who 
fails to recommend to his clients the installation 
of automatic sprinklers is more interested in his 
own pocketbook than in his customers’—which 
is selfishness of a sort that loses old friends 
quickly and fails to gain new ones. 

Time and time again leading agents every- 
where have preached the truth that “they pros- 
per most who best serve”; and in a recent mes- 
sage to representatives of the Federal Surety 
Company of Davenport, General Manager W. 
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L. Taylor hitched the aims of the American 
agency system to a high star when he advised: 

“The lawyer who guides his client’s business 
enterprise through the intricacies of the law; 
the banker upon whose wise counsel depends his 
client’s financial well being; and the physician 
who must keep his patient fit for the fray, have 
no greater responsibility than the insurance 
agent who must protect his assured against the 
element of chance. You must be watchful and 
alert in your client’s interest as the lawyer, the 
banker or the physician. Indifference, ineffi- 
ciency or ignorance on the part of either in his 
particular function is unforgivable. As his in- 
surance adviser, yours is a grave responsibility. 
Prepare for it. Equip yourself for it. Meet 
a 

“Such a message places the responsibility of 
agents and brokers on a high plane, but it also 
points the way to business-building service of a 
sort that will promote sales and good will for 
agents who are active enough to keep up with 
the modern parade. 

The parade is a fast-moving procession, but 
progressive producers who read dnd act on the 
constructive suggestions that come to their at- 
tention are managing to keep up with the lead- 
ers. Years ago the average local agent was 
complaining about “big city brokers” and 
“sharpshooters” of the mutual companies who 
came into their towns and upset local conditions, 
even if they did not actually take away the 
agent’s “pet” risk. Usually it was a recom- 
mendation regarding the installation of sprink- 
lers that enabled the stranger to win. 

But the so-called strangers in more recent 
times are finding it harder and harder to raid 
the local agent’s business. The latter is dis- 
covering that he can beat the “sharpshooters” 
to it by being the first to recommend auto- 
matic sprinklers. If a survey shows that 3t 
would pay the owner to act on the agent’s sug- 
gestion—the survey may be had without cost- 
ing either the agent of the assured a penny— 
the assured appreciates the service so lastingly 
that his ears are forever deaf to the pleadings 
of “outside” insurance salesmen. 

Nor does the local agent need to be a high- 
powered artist to sell the idea of automatic 
sprinkler protection. Under the premiums-pay- 
it plan, which is a refinement of the deferred- 
payment plan, the agent’s client can rid himself 
of all fear of fire without withdrawing a cent 
from his working capital. At the very moment 
that automatic sprinklers are installed, his in- 
surance rate drops so radically that the savings 
pile up fast enough to pay for the entire equip- 
ment over a period of five or six years. 

In addition, the installation of such equip- 
ment guarantees to the owner that his business 
will not be interrupted nor stopped by fire; the 
system pays for itself by reason of premium 
savings, and leads to a sure and permanent cut 
in overhead expense; and the installation, even 
where the insurance savings pays for it over 2 
period of years, gives the property owner imme- 
diate immunity from fire. 
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INFERIOR POLICE AN IMPORTANT CRIME CAUSE 


National Crime Commission Report Shows Need of Reform— 
Legislation Not the Panacea for All IIs 


“There ought to be a law” is the phrase that 
forms on the lips of the average American citi- 
zen and taxpayer whenever he is faced with 
a problem bearing the remotest connection with 
municipal, State or Federal administration. The 
idea that, because the complexion of our laws 
is subversive to the will of the public, their 
enforcement is, ipso facto, assured, is one of the 
fallacies of Democratic government. A mini- 
mum of legislation with a maximum of enforce- 
ment was doubtless the true meaning behind 
Thomas Jefferson’s famous dictum “That gov- 
ernment is best which governs least”—a state- 
ment which latter day anarchists have appro- 
priated and distorted for their own heinous pur- 
poses. 

Of course, the fundamental principle which 
underlies our flexible body of laws is sound, as 
for example in the matter of dealing with 
crime, a subject of vital importance to casualty 
and surety interests, it is well that such meas- 
ures as the Baumes Laws and the “Fence Bill,” 
current New York legislation, can be injected 
at a critical moment to meet conditions pecu- 
liar to that locality. It is nevertheless true 
that if the existing machinery of enforcement 
could be whipped into the maximum degree of 
efficiency, much of the proposed new legisla- 
tion would be unnecessary. 

The findings of the National Crime Commis- 
sion seem to bear out this contention in that 
they infer that the primary problem of catch- 
ing the criminal is still more of a tartar than 
the problem of convicting him. It appears that the 
finger of accusation is pointed at our police de- 
partments, upon which, surely, we spend enough 
money and invest enough power. It is a com- 
plaint which the. general public has infrequently 
heard voiced while the laxity of the laws has 
received columns of publicity in daily news- 
papers throughout the country and is, of course, 
the chief business of our legislative bodies, 
State and National. Commenting, editorially, 

on this phase of the report the New York 
World says: 
“So far as our police establishment is con- 





cerned, the National Crime Commission makes 
the point that in our larger municipalities our 
police are inferior and that in most of our 
rural communities there are practically no po- 
lice at all, the sheriff and the constable being 
useless relics of the almost forgotten past. The 
indictment seems justified in a large measure, 
for, though it may be startling to the general 
public, it only crystallizes an opinion that has 
been held by criminologists for many years. In- 
deed, there is even more to be said, for the 
lack of modern scientific methods on the part 
of our police, the lack of uniformity in our 
police systems, the lack of any centralized 
clearing-house for criminal identification and 
national crime statistics all militate in favor of 
the criminal and against the public. Admitting 
the evil, it is a little difficult to see just what 
can be done to remedy it. Mandatory Federal 
legislation is, or should be, out of the question, 
and yet if the problem is left entirely to the 
various States and municipalities to solve, the 
present condition may drag on for years, only 
to end in worse confusion. Certain suggestions 
have been made, however, which may provide 
a basis for further discussion.” 

The suggestions referred to include the estab- 
lishment of a National Police Training School 
with which would be associated a bureau of 
criminological statistics and records of criminal 
identification. These proposals are worth the 
attention of insurance men and insurance bodies 
everywhere. The surety interests should exert 
the same sort of influence on these matters that 
the fire insurance fraternity has shown in fire 
prevention work. 

From another source, a purely academic 
source, there comes a suggestion for reform 
which entails no legislative campaigning. — It 
concerns the standards of the bar. I. Maurice 
Wormser, professor of Law at Fordham Uni- 
versity, in a recent address before the Grand 
Jurors Association of New York, pointed out 
that the legal profession is overcrowded. The 
number of prospective lawyers now occupied as 
law students, in New York State, reaches the 
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amazing total of 20,000, Professor Wormser 
explained. It is obvious that an excessive num- 
ber of lawyers bodes no good for the legal 
profession. In the words.of Professor Worm- 
ser, “In numbers there is not strength, but dan- 
ger. What we need are not more lawyers, but 
better lawyers.” The ancient conception of a 
member of the bar considered him, in a sense, 
an officer of justice, a quasis public official. 
With our law schools going in for mass produc- 
tion it is quite evident that the standards of this 
responsible profession are becoming disgrace- 
fully low. A potential instrument for the deter- 
rence of crime and the promotion of justice is 
in danger of becoming an adjunct of crime 
and an obstructor of justice. 

From the flurry of law-making and law- 
breaking that characterizes our present day 
State and Federal administrations, it might Je 
helpful for our sober minded citizens to turn 
their modest efforts towards the reform of 
these two established instruments of justice; 
the police, and the bar. 


PERSONALITIES IN THE SURETY 
BUSINESS 


Individual brilliance is usually submerged for 
the good of the organization as a whole in the 
insurance business but in the casualty, and par- 
ticularly the surety, lines there is a whole galaxy 
of stars and the heads of great companies in 
this field seem to have placed a high premium 
on “personality plus.” 

Men of winning affability and engaging man- 
ners have found that the surety business is one 
business in which they can cash in on their na- 
tive endowment of goodfellowship and person- 
ality. Such men have a wide following among 
the agents who, knowing and admiring them, 
naturally desire to be associated with them in 
business. Also, the scintillating agency execu- 
tive who has arrived, usually. has one or more 
younger satellites attached to his camp who 
emulate their chief and eventually achieve a 
reputation in their own right. 
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ABRAHAM LINCOLN LIFE INSURANCE 
COMPANY 
Springfield, Ill. 
Takes Over Additional Accident and Health 
Business 


The Abraham Lincoln Life Insurance Com- 
pany of Springfield, Ill., has reinsured the out- 
standing accident and health business of the 
Federal Savings & Insurance Company of In- 
dianapolis, Ind. The Federal Savings’ accident 
and health premiums amounted to $84,000 in 
1927. The Federal Savings & Insurance Com- 
pany will surrender its charter and cease busi- 
ness. 

The Abraham Lincoln Life Insurance Com- 
pany writes a considerable volume of life in- 
surance and in addition receives a yearly pre- 
mium income from its accident and health busi- 
ness of more than $440,000. The acquisition of 
the Federal Savings & Insurance Company’s 
business gives the Abraham Lincoln a premium 
income of over half a million dollars from ac- 
cident and health insurance. 


AMERICAN CREDIT INDEMNITY 
COMPANY 
St. Louis, Mo. 
Buys Southern Surety’s Credit Department 


Purchase by the American Credit Indemnity 
Company, St. Louis, Mo., of the credit insur- 
ance business of the Southern Surety Company 
of Des Moines has been announced by Edwin 
G. Davis, secretary of the latter company. 
The American Credit-Indemnity will take over 
the department, intact, and operate it from the 
Iowa office. 


The credit department of the Southern Surety 
has been unprofitable and the company is 
anxious to devote renewed effort to the develop- 
ment of the regular casualty and surety lines. 
The American Credit Indemnity Company has 
been writing this class of business exclusively 
since its organization in 1893. 


CALUMET CASUALTY COMPANY 
Chicago, Iil. 
ew Company Doubles Capital 

The Calumet Casualty Company of Chicago, 
a recently organized company under the man- 
agement of R. H. Beard & Co., is increasing 
its capital from $100,000 to $200,000. Present 
stockholders have subscribed for the complete 
issue. The company operates solely in Illinois 
and writes plate glass insurance. 

With increased resources, this young company 
plans extension to other States and possibly 
to other lines. 


CAPITAL CITY SURETY COMPANY 
New York, N. Y. 
Will Increase Capital 

Stockholders of the Capital City Surety 
Company, New York, have voted an increase 
in capital from $100,000 to $250,000. The par 
value of the stock has been reduced from $50 
to $10, and 10,000 shares of stock have been 
offered to the public at $20 per share. S. Wein- 
berg & Co., New York, is handling the issue. 


The Capital City Surety was formed in 1912 
to write excise bonds. It has been writing a 
general fidelity and surety business only since 
1923. The present increase in capital is the 
first since organization and enables the com- 
pany to write bonds in all the Federal courts. 
The officials of the company have under con- 
sideration a plan to extend operations to the 
plate glass field. 


FEDERAL SURETY COMPANY 
Davenport, Ia. 
New York Bankers Buy Control 
Control of the Federal Surety Company of 
Davenport, Ia., has been secured by a syndicate 
of New York bankers. Stockholders of the 
company approved the move to increase the 
capital stock to $1,500,000 and authorized the 
sale of the additional $775,000 capital stock to 
the above mentioned syndicate. W. L. Taylor, 
vice-president and general manager of the Fed- 
eral Surety, in announcing the change in con- 
trol, indicated that there would be no changes 
of any kind in the management of the company. 
Mr. Taylor's statement said in part: 


“It is the intention of the New York bankers, 
who are buying into Federal Surety, to con- 
tinue to operate the company in Davenport. 
They will probably buy other companies and 
move them here, for it is their plan to use the 
Federal Surety as a nucleus to build a big in- 
stitution. Many of these New York bankers 
have already visited Davenport. A group of 
them were here in January and were well 
pleased with the institution.” 


FREEPORT MOTOR CASUALTY 
COMPANY 
Freeport, Ill. 
Mutual Reorganizes on Stock Basis 
The Freeport Motor Casualty Company is 
the name chosen by the American Motor 
Underwriters, an automobile mutual of Free- 
port, Ill., following its reorganization on a 
stock basis. The company now has a capital 
stock of $300,000. The company writes in II- 
linois only but plans to enter other States in 
the near future. The president of the Free- 


port Motor Casualty is A. Bidwell, president 
of the First National Bank of Freeport; L. G. 
Younglove is secretary and manager. 
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GUARDIAN CASUALTY COMPANY 
Buffalo, N. Y. 
Ready to Begin Business 

The Guardian Casualty Company of Buffalo, 
N. Y., the organization of which was noted jn 
the Casualty and Surety Monthly Bulletin fo 
February, is practically ready to begin busi 
ness. The company has received its charter 
and has opened an office in the Jackson build. 
ing at Buffalo. The Guardian’s charter per. 
mits the company to write all the regular cas. 
ualty, surety and allied lines. The company 
has $1,000,000 capital and a like amount of sur. 
plus. Organization was without expense. 


J. R. Young is president of the new com- 
pany; Owen B. Augspurger, executive vice- 
president, secretary and general counsel; Fred 
B. Cooley, first vice-president; William P. 
Haines, second vice-president; C. W. Brown, 
third vice-president, and J. Frank Tucker, 
treasurer. 


The Guardian Casualty, in its official roster 
and directorate, is closely allied with the Mer- 
chants Mutual Casualty of Buffalo. 


IMPERIAL GUARANTEE AND ACCIDENT 
COMPANY 
Toronto, Canada 
New Law Permits Revival 

The Imperial Guarantee & Accident Insur- 
ance Company of Toronto, Canada, which is 
controlled by the British America and _ the 
Western Assurance, will be revived according 
to present plans. Because the Canadian law 
prohibited an insurance company to own shares 
in another insurance company the controlling 
companies above mentioned relinquished the 
business of the Imperial Guarantee & Accident 
to holding companies and the Imperial became 
an underwriter’s agency. The Canadian law 
was recently amended in this respect, allowing 
the British America and the Western Assurance 

to own and operate the Imperial. 


MERCHANTS INDEMNITY 
CORPORATION 
New York, N. Y. 
Report on Examination on Organization by 
the New York Insurance Department 
February 8, 1928. 
Hon. James A. Beha, 
Superintendent of Insurance, 
Albany, N. Y. 

Sir: 

Whereas, I, the undersigned, a disinterested 
person specially appointed for the purpose dy 
the Superintendent of Insurance, having, in 
pursuance of such appointment No. 6363, dated 
February 6, 1928, and annexed hereto, duly made 
an examination of the paid-in capital of the 
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Merchants Indemnity Corporation of New York, 
a joint stock corporation in process of organ- 
ization. 

Now, therefore, I do hereby certify and re- 
port, under oath, as a result of said examina- 
tion, that the capital stock of said corporation, 
as fixed by its charter, is $400,000.00, divided 
into 40,000 shares of stock of a par value of 
$10.00 each; that all the stock has been sub- 
scribed for and fully paid in, in cash at the 
rate of $20.00 per share, constituting a paid-in 
capital in the sum of $400,000.00 and a surplus 
amounting to $400,000.00; that cash in the 
amount of $800,000.00, on deposit with the 
Equitable Trust Company of New York, is 
now possessed by the said corporation as re- 
quired by the provisions of the Insurance Laws, 
passed February 17, 1909 (Chapter 33, laws 
1909), Chapter 28 of the Consolidated Laws 
and the amendments thereto, and that the cap- 
ital and surplus were paid in by the Merchants 
Fire Assurance Corporation of New York, and 
that that corporation subscribed for and took 
the entire number of shares, namely, 40,000, 
and paid in the entire amount, namely $800,- 
000.00, in cash on or before February 6, 1928, 
as appears to my sat?sfaction by the certificate 
of the president and the secretary of the cor- 
poration under oath hereto annexed, and the 
personal examination made by me in the 
promises. 

In witness whereof, I have hereunto sub- 
scribed my name this 8th day of February, 
1928. 

Cuartes A. WHEELER, Examiner. 

State of New York, County of New York, 
$5. 

Alden C. Noble, president, and Robert H. 
Breninger, secretary, of the Merchants Indem- 
nity Corporation of New York, being duly 
sworn, depose and say, and each for himself 
deposes and says, that they are the above de- 
scribed officers of said company. 

Said affiants further severally depose and 
say that cash in bank amounting to eight hun- 
dred thousand dollars ($800,000.00), exhibited 
by them on the 7th day of February, 1928, to 
Charles A. Wheeler, of the New York State 
Insurance Department, is the property of said 
company and is now possessed by it, in its cor- 
porate name and capacity, deposited in the 
Equitable Trust Company of New York, and 
that no part of such cash has been withdrawn, 
pledged or in any manner impaired, and that no 
portion therof has been loaned or advanced io 
said company by any person, partnership, or 
corporation for the purpose of being used as the 
capital and surplus on organization of the com- 
pany. 

Said affiants further severally depose and say 
that the capital stock has been paid for and 
the surplus has been paid in, in cash amount- 
ing to $800,000.00 on or before February 6, 
1928, 


Governor Dan Moody of Texas has ap- 
pointed W. S. Pope, a lawyer, casualty in- 
Surance member of the Texas Board of In- 
surance Commissioners. Mr. Pope suc- 
ceeds G. N. Holton who has been casualty 
Insurance Commissioner. 


NATIONAL LIFE AND ACCIDENT INSUR- 
ANCE COMPANY 
Nashville, Tenn. 
Company Doubles Its Capital 


An amendment to the charter of the National 
Life & Accident Insurance Company of Nash- 
ville, Tenn., has been granted which will enable 
the company to increase its capital from 
$1,200,000 to $2,500,000. The new stock will be 
subscribed for by-present stockholders of the 
company. 

The National Life & Accident’s ordinary life 
department, which was instituted a few years 
ago, has shown rapid development while the 
health and accident business has increased ma- 
terially, year by year, since organization. 


REPUBLIC CASUALTY AND SURETY 
COMPANY 
St. Louis, Mo. 
Purchased by Syndicate 

A syndicate headed by Felix Broeker has 
purchased the Republic Casualty & Surety of 
St. Louis, Mo., and the home offices have been 
removed to Chicago. Mr. Broeker, who was 
formerly secretary and manager of the Atlas 
Casualty of Fort Wayne, has been elected 
president. 

An account of the formation of the Republic 
Casualty & Surety Company, as the result of a 
merger of the Illinois Indemnity Company and 
the Republic Casualty Underwriters of Spring- 
field, Ill., appeared in the Casualty & Surety 
Monthly Bulletin for November, 1927. The 
December issue of the Bulletin carried the 
story of the purchase by the Republic Casualty 
& Surety of the Bankers Mutual Automobile 
of Fort Wayne, Ind., the Hoosier Mutual of 
Princeton, Ind., and also the Globe Mutual 
Insurance Company of Fort Wayne. At that 
time it was predicted that further expansion 
of the Republic Casualty & Surety might be 
expected in 1928. 

The recent purchase involves the entire capi- 
tal stock of the company and the new owners 
will immediately take steps to increase the 
capital from $200,000 to $500,000 and bring the 
surplus up to $750,000. Application for admis- 
sion to the States of Ohio and Wisconsin will 
be made. 

Mr. Broeker’s associates in the purchase of 
the Republic Casualty & Surety were Frederick 
H. J. Baume, new vice-president and treasurer 
of the company; D. C. Travis, president of the 
Simmons Bed Company of Kenosha, Wis.; C. 
M. Hassold, Dr. J. H. Hastings, L. W. Parker, 
C. B. Moling, John C. Dwyer, and S. D. Tilney. 

W. M. Baldwin, Paul L. Temple and J. D. 
Debuchananne, former officers of the Republic 
Casualty & Surety, are devoting their interests 
to the Mississippi Valley Life of St. Louis, 
Mo., which is controlled by the former owners 
of the Republic Casualty. John W. White and 
Harold H. Mann, officers of the Republic under 
the old regime, will continue under the new 

owners. 
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UNITED STATES CASUALTY COMPANY 


New York, N. Y. 
Will Add $500,00 to Capital 

Stockholders of the United States Casualty 
Company of New York have voted to add a half 
a million dollars to capital The new stock 
issue will be offered to present stockholders 
at the rate of one new:share for every two now 
held. The subscription price will be $300 per 
share; the par value is $100 per share. The 
new capital of the United States Casualty will 
stand at $1,500,000. One million dollars will 
also be added to surplus. 


LLOYDS PLATE GLASS INSURANCE 
COMPANY 
New York, N. Y. 

Report on Examination by the New York 
Insurance Department Filed February 
9, 1928 

January 26, 1928. 
Hon. James A. Beha, 
Superintendent of Insurance, 


Albany N. Y. 
Sir: 

In accordance with instructions contained in 
appointment No. 6233 dated August 23, 1927, 
annexed hereto, I have made an examination 
into the conditions and affairs of the Lloyds 
Piate Glass Insurance Company of New York. 

This examination was made, as of March 21, 
1927, and I beg to submit the following report 
thereon. 


History 

This company was organized in 1875 by sev- 
eral individual underwriters, under the Lloyds 
system, for the writing of insurance upon plate 
glass against breakage. In 1882 in order to 
comply with the varying laws govern:ng in- 
surance in the several States in which it op- 
erated, this company was incorporated under 
the laws of the State of New York with a 
paid-in capital of $100,000.00. 
This charter was amended at various times 
and on November 10, 1926, the company wiis 
granted authority to transact in this State the 
kind of business specified in subdivisions 2, 3, 
4, 4a, 5, 6, 7, 8, 9, 10 and 11 of section 70 of 
the Insurance Law. . 

The company writes only plate glass insur- 
ance. 

In accordance with authority granted at vari- 
ous times, the capital has been increased as 
shown in the following schedule: 


Original capital, 1882........... $100,000 
ee) rere 150,000 
Stock dividend, 1902............ 250,000 
Stock dividend, 1922............. 25,000 
Stock dividend, 1926............ 250,000 
Capital, Marelli. 31, 1967 «2:2 0«cc0s $1,000,000 


The present capital consists of 10,000 shares 
of a par value of $100.00 each amounting to 
$1,000,000.00. 

The outstanding stock certificates, as of 
March 31, 1927, and all transfers since the last 
examination were checked and verified. 
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MANAGEMENT 


The company is supervised by a board of 
thirteen directors, elected annually, who select 
the officers and pass upon the recommendations 
of all committees. 


The officers are William T. Woods, president; 
Frederic J. Middlebrook, vice-president ; Robert 
K. Meneely, vice-president, and Percy F. Big- 
lin, secretary and treasurer. 


UNDERWRITING 


The company is authorized to transact busi- 
ness in the Territory of Hawaii, the District of 
Columbia and all of the States of the United 
States, except Mississippi, New Mexico, Okla- 
homa and South Dakota. 


All business is supervised by the home office 
and is obtained principally through general 
agents under agreement as to commission. 
Branch offices are maintained at Brooklyn and 
Chicago under salaried managers and at Boston 
on a commission basis. 

This company is a subscriber to the plate 
glass rates promulgated by W. F. Moore and is 
also a member of the New York Plate Glass 
Insurance Exchange. 


FINANCIAL STATEMENT 
A statement of income and disbursements 
from January 1, 1927, to March 31, 1927, and 
the assets and liabilities, as of the latter date, 
is shown as follows: 








INCOME 
RVOb Drews 469.6 500% 5 Bb bs Fook le i $234,703 
Interest on mortgage loans........ $800 
Interest on bonds. .........scecs. 14,707 
Dividends on stocks............. 3,400 
Interest on deposits in bank...... 33 
Total interest and dividends......... 18,941 
PE IN ie obo ia 2 dc Semoceia $253,644 
Ledger assets, December 31, 1926........ 2,041,726 
BURGE Sc .ccch esas Sh cau atapawas ceo $2,295,371 
DsBURSEMENTS 
MR Sow nw anickoke khodinuisaeae sus oh aise $71,459 
Investigation and adjustment of claims.... 6,478 
Commission or brokerage................ 67,542 
Salaries, fees, other compensation and trav- 
eling expenses of officers, directors and 
home office employees..........cecsee0. 34,484 
Salaries, traveling and all other expenses 
of branch office employees and agents not 
paid bY COMMUIMON 6.55. ccc ectes 3,588 
Se RR Sree rae eee 4,084 
BE i battccsigainawenin ade Gd bei seen ss 5,242 
General office maintenance and expense... . 755 
a ES ee re 8,113 
Insurance department licenses and fees... 4,062 
SEE CNN ce bas ws eas oes 6 nie Ws ores 6,235 
CAP GUil Bousily GHEEB Nia. soc teiewcesees 610 
SE oo cay cuss aik.ne od oe ae a 923 
Sg eee) ay tee ee 1,984 
Printing and . stationery ..»..62.sscceseces 2,853 
Postage, telegraph, telephone and express. 1,331 
NOD. 5 icicicwies st bb ook babenae tis obiedc:s 1,580 
Books, newspapers and periodicals........ 142 
— and association dues and assess- 
PECL TTT CTT ee TT eT TT TTT 852 
Dividends ee 25,012 
Total disbursements. ..............200. $247,307 
Balance, ledger assets, March 31, 1927. $2,048,063 
LepcErR ASSETS 
Mortgage loans on real estate............ $170,500 
TRG WERE OE. ORIOR sos oars c's bic oes sc cedss 1,463,034 
SeREe WANE TE ION ..c 0 00:0 0 0:0:0.0 0 0c 0000s 170,663 
Cash in Office.......sseseecesessseneeeee 2,218 
Deposits in banks and trust companies on 
BMBOTESE vce’ ow: Foie tik vOhd aw4 S06 eo eves eg'c 23,144 
Premiums in course of "collection: 
On policies effective January 1, 1927, 
Se errr rr 196,790 
On policies effective prior ‘to January 1, 
1937, :. 20's wwsbdgnes$¥SWendbwyr > o> 21,712 
Total ledger: aebete. ci. ioc. ccc eeee $2,048,063 





Non-LepGer ASSETS 





Accrued interest on mortgages. . $3,234 
Accrued interest on bonds...... 20,161 
Market value over book value: 
EMIS. eine ata cso h Wa clots 8a 70,915 
PROCS salt aiiced vad sirsses ca 137,836 232,147 
CeOR ONES iss c haK i ssw Foe NY $2,280,211 
Assets Not ApMITTED 
Premiums in course of collection on policies 
effective prior to January 1, 1927...... $21,712 
Total admitted: assets.......656.054.5. $2,258,498 
LIABILITIES 
Unpaid losses, including adjustment ex- 

ERNE. cons ahs ad baron eae eae cis eelee Sn Ie as $55,462 
RINCATHER) QTOMMGME: 66s ce cae saccees os 488,301 
Commissions due agents or brokers....... 61,678 
Salaries, rents, expense bills and accounts 

RENEE OE CONNIE 5555 fo Sains 9-5 eration ble dbiee' 2,625 
Estimated amount hereafter payable for 

federal, State and other taxes.......... 33,358 


New York State income tax withheld..... 131 





TPS ss GRUTIRE oo 5.0. 5:50 01501 00's O65, 9 04:4 0 1,617 

SOP RRINED RUIN 8c hs cise wow wl eu ecw pws 6 ahi 22 
Total liabilities, except capital....... $643,199 

aOHel 6. vdosadenaiaveccows ar $1,000,000 

Surplus over all liabilities..... 615,299 

Surplus as regards policyholders......... 1,615,299 
ORNS ics aie Goi esi Oat RRO C AI $2,258,498 


ASSETS 

Mortgage Loans on Real Estate——This asset 
consists of sixteen real estate mortgage loans, 
purchased from the Bond and Mortgage Guar- 
antee Company or the Lawyers Mortgage Com- 
pany, and are guaranteed by thesé¢ companies as 
to principal and interest. 

These loans were examined and found to be 
properly recorded. Fire insurance and taxes 
are attended to by the guarantor company. 
Interest accrued to March 31, 1927, amounting 
to $3234.27 has been allowed as a non-ledger 
asset in this report. 

Bonds and Stocks.—The following schedule 
shows the class of securities making up the 
investment in bonds and stocks: 








Market 
Bonds Book Value Par Value Value 
U. S. Government... $570,733 $600,000 $610,750 
State, county and 
municipal ....... 214,016 209,000 207,060 
MBUITORGS 065645108608 364,381 380,000 383,790 
Public utilities...... 234,338 236,000 250,100 
Miscellaneous ...... 79,564 80,000 82,250 
Total bonds... .$1,463,034 $1,505,000 $1,533,950 
Stocks 
MMMNOEE 4.55456 ee < $61,682 $80,000 $76,700 
OE ce cae eae es 53,933 30,000 160,800 
Miscellaneous ...... 55,047 20,000 71,000 
Total stocks.... $170,663 $130,000 $308,300 





Total bonds and 
SOOKE 445045 $1,633,698 $1,635,000 $1,842,450 

Deposited with the treasurer of the State of 
Virginia, for the protection of Virginia policy- 
holders only, are bonds of a par value of $14,- 
000.00, market value $13,510.00. 

Deposited with the Superintendent of Insur- 
ance of the State of New York, for the protec- 
tion of all policyholders are bonds of a par value 
of $25,000.00, market value $256,200.00. 

Certificates were obtained evidencing the com- 
pany’s ownership of all bonds deposited as 
above. 

Securities other than those on deposit, are 
kept in the vaults of the United States Safe De- 
posit Company of New York and were verified 
by actual count and inspection and reconciled 
to subsequent purchases and sales. The usual 
affidavit covering the ownership of the securi- 
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ties held March 31, 1927, was executed by the 
president. 

The values allowed in this report are the ac. 
tual market values, as of March 31, 1927, and 
the total thereof exceeded the total book value 
by $208,751.80. This amount has therefore been 
allowed as a non-ledger asset. Interest accrued 
on bonds amounting to $20,161.31 has been al- 
lowed as a non-ledger asset. 

Cash.—Petty cash in office amounting 10 
$352.29 was verified from the company’s records 
and reconciled to March 31, 1927. 

Checks received too late for deposit amount- 
ing to $1865.74 were verified through corre. 
spondence and subsequent deposits. 

Cash on deposit March 31, 1927, in banks and 
trust companies, drawing interest at 2 per cent, 
amounted to $23,144.78. 

Certificates were obtained covering the de- 
posits in banks and trust companies and rec- 
onciled to the company’s records. 

Premiums in Course of Collection.—Acting 
under a suggestion contained in the report of 
the previous examination, the company changed 
its bookkeeping system so that now the balance 
as shown in the agent’s ledger agree with the 
amount carried in the general ledger. 

A complete detailed analysis was made of 
each agent’s account and the total balance 
checked with the general ledger. 

As a result of this examination the uncol- 
lected premiums on policies effective prior to 


January 1, 1927, were found to be $21,712.42 
and have been deducted as an asset not ad- 
mitted. 


LIABILITIES 

Unpaid Losses—Under agreements made with 
glass dealers and glaziers in various localities, 
broken glass is replaced at market price. Out- 
side of New York city practicalyy all losses 
are settled by agents who are authorized to 
order replacements from glaziers under con- 
tract or to submit estimates from local glaziers. 

These agents are not always prompt in for- 
warding bills and in many cases the glass has 
been replaced before the home office has any rec- 
ord of the loss. The company carried a reserve 
of $25,000.00 for these unreported losses. 

The company in its quarterly statement, as »{ 
March 31, 1927, fiiled with the insurance de- 
partment, carried a liability for unpaid losses 
of $60,652.61. As a result of this exammation 
the unpaid losses, as of the above date, were 
found to bé $55,462.64, of which $15,105.29 
were losses incurred but subsequently reported. 

Unearned Premiums.—Premiums in force, 
March 31, 1927, have been reconciled to the 
general books account and test checks of the 
footings and recapitulations have been made 
from the records of writings and cancellations. 

The unearned premiums carried in this re- 
port have been computed pro rata on a semi- 
monthly basis, whereas the company computed 
the reserve on a semi-annual basis. 

Commission.—Liability for this item amount- 
ing to $61,678.44 has been determined by apply- 
ing the average rate of commission paid to the 
premiums in course of collection, on policies 
effective on or after January 1, 1927. 
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Unpaid Bills, 
;nents and vouchers subsequent to March 31, 
1927, disclosed a liability of $2625.40 covering 
expenses incurred on or prior thereto. 

Unpaid Taxes—The reserve for premium 
taxes has been determined by applying the aver- 
age rate of tax paid to the net premiums written 
in 1927. To this amount has been added the 
actual unpaid taxes on the writings in 1926. 

Included in this item is the unpaid balance cf 
the federal income tax for the year 1923 and 
the tax on the estimated earnings of the first 
three months of 1927. 

Surplus.—In its quarterly statement, as of 
March 31, 1927, filed with this department, the 
company reported as surplus of $604,533.56. 

As a result of this examination the surplus 
is found to be $615,299.34. The various changes 
in asset and liability items are shown as fol- 
lows: 


Increase Decrease 
in in 
Assets Surplus Surplus 
Market value of securities in excess 
| aA ahr $811 
Premiums in course of collection on 
policies, effective January 1, 
We OR RNB ae cis kss-b iccaie¥aveiere $1,737 
Liabilities 
ee ee RT Oe eee 5,189 
Unearned premiums .............. 7,067 
eS Peer ron 134 
BESSIVE, TOF TANGBio%0,o/50.0.0.6 6.6:00i 00: 1,493 
Bills and accounts due or accrued.. 1,949 
BX ee CR ee $14,567 $3,821 
Net iicreane: in\ Qt Olts. 6..5- 6.5. c0cccit.co ees 10,745 
Surplus determined by this examination.... $615,299 
Surplus reported by company.............. 604,553 
TEER SOMEONE? Es oe eae ae canoes $10,745 


Gain and Loss Exhibit—An underwriting and 
investment exhibit covering the period from 
March 31, 1924, the date of the department’: 
last examination, to March 31, 1927, is shown 
as follows: 


UNDERWRITING 


Prems. earned $3,127,133 


Loss from_ profit 




















& loss items.. 14,174 

Underwriting income ... $3,112,958 
Losses incurred .. $983,589 
Expenses incurred 1,625,513 

Underwriting losses .... 2,609,102 

Gain from underwriting .............- $503,856 
of INVESTMENTS 
Int. & dividends earned...... $268,310 
Sales or maturities of sec. 
Gross profits $21,856 

t0Ss_ losses 19,768 

Net préit, .%......: he oe 2,087 
Inc, in invest. values........ 136,157 

RORGN ii a ROLE Wo. d. where we EE $406,555 
Investment expenses ........ , 

Gain from investments........ kidd al 400,065 
Total gain from underwriting & invest... $903,921 
Dividends to stockholders: 

PROGR iui tonicwiews we easier Aas $250,000 

CC A Eee ee rene Pree ee 521,250 771,250 

Net WAT: Sant SOT 6s aici dah e id binlsiaiec ot $132,671 
Surplus per examination March 31, 1924.. 482,627 
Surplus per examination March 31, 1927 $615,299 


The following ‘recapitulation of above ex- 
hibit shows the sources of profit and the distri- 
bution thereof : 








72 Ratio 
Gain from underwriting........ $503,856 55.74 
ain from investments........ 400,065 44.26 
POUL GAT. si-ors' <u vwseees oe $903,921 100.00 
Addition to cap. stock dividend $250,000 27.66 
Addition 10: SUPDIOS,.<.05%=40 64 s.0° 132,671 14.68 
ash div. to stockholders...... 521,250 57.66 
Total distribution .......... $903,921 100.00 





Etc.—Inspection of disburse-ANALYSIS OF EARNED PREMIUMS MARCH 31, 


1924, TO MARCH 31, 1927 








Ratio to 

Earned 

Premium 
Losses and loss expense....... $983,589 31.45 
COMRMBEMONS: 158s cece ceaws 950,850 30.41 
Overhead expenses ........... 674,662 21.58 
Loss from profit and loss items 14,174 45 
RED oo ate NAR alee nes $2,623,277 83.89 
Earned premiums .,........¢+ 3,127,133 100.00 
Gain from underwriting....... $503,856 16.11 


The above commission ratio applies to earned 
premiums only. The ratio of commissions paid 
to premiums collected during the above period 
is 30.85 per cent. 


CONCLUSION 

This report shows the company to be in a 
sound financial condition, with admitted assets 
of $2,258,498.74 and a surplus of $615,299.34 
over all liabilities, which with its capital of 
$1,000,000.00 provides a surplus of $1,615,299.34 
to policyholders. 

Since the last examination the total admitted 
assets have increased from $2,009,018.64 to $2,- 
258,498.74; the liabilities have decreased from 
$776,390.81 to $643,199.40; the capital funds have 
increased from $750,000.00 to $1,000,000.00 and 
the surplus has increased from $482,627.83 to 
$615,299.34. 

As shown in exhibits heretofore set forth, the 
underwriting from March 31, 1924, to March 
31, 1927, reflects a gain of $503,856.20. During 
that period the investment earnings amounted 
to $263,908.03 and the increase in investment 
values was $136,157.28. 

In the period under review cash dividends *o 
policyholders amounted to $521,250.00 and stock 
dividends totaled $250,000.00. 

As a result of gains and losses mentioned 
above, the surplus to policyholders shows a net 
increase of $382,671.51. 

The affairs of the company are efficiently 
managed, adequate reserves are maintained and 
policyholders are accorded fair and equitable 
treatment. . 

The company’s officials and employees ren- 
dered every assistance to facilitate the work 
of the examination. 


Respectfully submitted, 


Rosert J. MALoy, Examiner. 


Spencer Welton, president of the New 
York Indemnity Company of New York, 
has announced the appointment of Bartlett 
Greene, assistant secretary, as Eastern man- 
ager to succeed Thomas L. Bean, who is 
now with the Globe Indemnity Company 
of Newark, N. J., as superintendent of agen- 
cies. 





Henry J. Harder has been chosen to man- 
age the Chicago office of the New York In- 
demnity Company. Mr. Harder is a veteran 
casualty man, his most recent connection be- 
ing with the,Globe Indemnity Company of 
Newark, N. J., as executive home office rep- 
resentative. 
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RECENT COMPANY HAPPENINGS 


George O. ‘Foy, well known in Western 
casualty circles, has been made manager of 
the bonding department at the Chicago of- 
fice of the Central West Casualty Company 
of Detroit, Mich. 

Alfred E. Stokes, formerly assistant 
manager of the Western department of the 
Commercial Casualty Insurance Company 
of Newark, N. J., has resigned to become 
casualty underwriter for Chicago Lloyds. 





The Constitution Indemnity Company of 
Philadelphia, Penna., has opened its New 
York office in charge of Metropolitan 
branch manager Raymond A. Norris, with 
John A. Manning, superintendent fidelity and 
surety lines, and Harry L. Bryan as under- 
writer for casualty lines. 





J. G. Ferguson, manager of the accident 
and health department of the Continental 
Life Insurance Company of St. Louis, Mo., 
has been elected vice-president of the com- 
pany. 





W. G. Talman, who has been vice-presi- 
dent and agency superintendent of the 
Great Western Insurance Company of Des 
Moines, Ia., has been elected president, fill- 
ing the vacancy caused by the death of 
Henry B. Hawley, president of the Great 
Western since its organization. 





The International Indemnity Company of 
Los Angeles, Calif., has appointed Jay M. 
Hogle as resident manager in Chicago. Mr. 
Hogle resigns from the Amrican Employ- 
ers of Boston to take over the International 
Indemnity’s branch office. 





George W. Wilson, president of the Mer- 
cantile Trust Company of St. Louis, Mo., 
has been elected to the board of directors 
of the Massachusetts Bonding and Insur- 
ance Company of Boston, Mass, 





The National Surety Company of New 
York has greatly strengthened its Metropoli- 
tan staff by the acquisition of Vincent Cul- 
len, formerly resident manager and vice- 
president of the Fidelity and Deposit Com- 
pany of Baltimore, and Albert Carr, man- 
ager in Brooklyn for the Fidelity and De- 
posit. 

Mr. Cullen has been elected a vice-presi- 
dent of the National Surety and has been 
placed in charge of business production in 
the metropolitan district. Mr. Carr has also 
been made a vice-president in charge of pro- 
duction in the Brooklyn territory. 





Charles R. Hooff has been appointed man- 
ager of the Washington (D. C.) office of 
the United States Fidelity and Guaranty 
Company of Baltimore, Md. He succeeds 
Lee.-B. Mosher who has retired. 
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tna Life and Affiliated Companies Open 
Eighth Casualty Training School 

A score of young men recruited from widely 
separated sections of the country have begun 
the study of casualty insurance at the training 
school for field men just opened by the Aétna 
Life and affiliated companies at the home office 
in Hartford. Pupils were brought from Ore- 
gon, Michigan, Missouri, Oklahoma, Alabama. 
Maryland, Indiana, Virginia, lowa, Georgia and 
South Carolina. 

This school, which will continue for four- 
teen weeks, is the eighth which the company has 
conducted for the training of casualty men. 
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TRAVELERS MANAGERIAL CHANGES 
Six Important Transfers and Promotions 
Announced 
Six changes in the casualty managerial staff 
affecting the personnel in seven branch offices 
have been announced, effective as of February 
1, by the Travelers Insurance Company, of 
Hartford, Conn. Those included in the trans- 
fers are: H. W. McKay, R. H. Furner, 
George T. Leach, R: B. Wandel, David A. Pol- 

son and A. K. Davis. 

Mr. McKay, manager at Montreal since 
March 1, 1927, becomes manager at Rochester, 
N. Y. In 1919 Mr. McKay joined the Travel- 
ers and served four years as counterman at the 
Minneapolis office. He was appointed assistant 
manager in that city, March 1, 1923, and on 
March 16, two years later, was made manager 
at St. Paul. During the World War Mr. 
McKay saw service in the field artillery. 

Mr. Wandel assumes charge of casualty pro- 
duction at Reading, Penna. He has been in 
charge of the casualty office in Scranton, 
Penna., since June 1, 1926. He first became 
associated with the Travelers December 6, 1920, 
when he entered the training school in the home 
office. He became a special agent at Reading 
in 1921 in which position he remained until 
June 1, 1926, when the Scranton territory was 
separated from the Reading jurisdiction and 
Mr. Wandel was made the first manager of cas- 
ualty lines in the new office as a result of hav- 
ing served so well in the territory in his pre- 
vious capacity. Mr. Wandel served overseas 
almost eleven months during the World War 
with the United States air forces. 


Mr. Polson, appointed to the managership at 
Wheeling, W. Va., has been serving as assistant 
manager at Albany, N. Y., since February 15, 
1926. He entered the training school of the 
company May 17, 1920, and on July 26, the 
same year, became a special agent at Man- 
chester, N. H. On February 1, two years later, 
he became manager at Portland, Mo., in which 
position he remained until his transfer to Albany 
as assistant manager. 

Mr. Furner becomes manager at Camden, N. 
J., after having been in charge of the Roches- 
ter casualty office since June 28, 1926. He 
came with the Travelers, November 15, 1915, 
and following his home office training school 
course he was assigned to the Cleveland branch 
office as a special agent, January 3, 1916. He 
became manager at Columbus, Ohio, August 1, 
1919, and in November, the following year, 
went to New Orleans to be in charge of cas- 
ualty production in that city. He was ap 
pointed manager of the Milwaukee office, March 
1, 1922, in which position he remained until he 
went to Rochester. 

Mr. Leach, the new manager at Scranton, 
Penna., became connected with the Travelers, 
December 30, 1918. He was appointed special 
assistant, casualty lines, at Manchester, N. H., 
September 1, 1920, and on February 1, the fol- 
lowing year, was made assistant manager at 
Camden, N. J. He was appointed manager of 
the Camden office, November 1, 1922, from 
which office he is being transferred to become 
manager at Scranton. 

Mr. Davis, who becomes assistant manager 
at Albany, N. Y., has been a field assistant. 
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PERRY VS. NORTH AMERICAN ACC. 
INS. CO 


Court of Errors and Appeals of New Jersey 
138 Atlantic Reporter 894 


A motorcycle is not a motor-driven car 
within the meaning of an accident policy in- 
demnifying against injuries or death sus- 
tained “by the wrecking or disablement of 
any private horse-drawn vehicle, or motor- 
driven car in which the insured is riding or 
driving.” 

This is an action by the estate of the deceased 
insured to recover under an accident policy for 
the death of the insured caused by being thrown 
from a motorcycle on which he was riding when 
the motorcycle collided with a truck. Amongst 
other things, the policy insured the plaintiff’s 
interstate against: 

“Death or disability resulting directly and 
independently of ail other causes from bodily 
injury sustained through external violent and ac- 
cidental means subject to the limitations and 
conditions herein contained, as follows: 


Part I 

“If the insured shall * * * by the wreck- 
ing or disablement of any private horse-drawn 
vehicle, or motor-driven car in which the in- 
sured is riding or driving or by being accident- 
ally thrown from such vehicle or car, suffer any 
of the specific losses set forth below in this Part 
I, the company will pay the sum set opposite 
such loss.” 

As the facts of the case were undisputed the 
only question presented was whether or not a 
motorcycle is a “car” within the meaning of 
the above quoted provision of the policy. 

In holding that a motorcycle is not a motor- 
driven car within the meaning of the policy, the 
court said: “Our examination of the provision 
of the policy sued or bearing on the present 
controversy has led us to the conclusion that the 
correct interpretation of the terms of the policy 
excludes a motorcycle from the class of a mo- 
tor-driven car. There is no ambiguity in the 
language of the policy. The principle of law 
that when an ambiguity exists the policy should 
be liberally construed against the company and 
in favor of the insured has no application. The 
ordinary and usual meaning of the words must 
be sought and given to them. Where the words 
are used to express the meaning of the pariy 
using them, the court will not adopt a strained 
and improbable construction. Ben vs. Travelers 
Insurance Co., 95 N. J. Law 533, 112 A. 859, 
14 A. L. R. 983. The policy uses the phrases 
“horse-drawn vehicles” and “motor-driven cars.” 
A motorcycle is a vehicle. If motorcycles were 
intended to be included, the draftsman of the 
policy would have used the words “motor-driven 
vehicles.” After using the word “vehicle” in 
the phrase “horse-drawn vehicles,” it would 
seem that the use of the phrase “motor-driven 


car” immediately afterward is significant and 
indicates a purpose to exclude such a vehicle 
as a motorcycle from the provisions of the 
policy. The riding on a motorcycle is more 
exposed to accidents than one riding in a motor- 
driven car. <A car stands upright on four 
wheels whether in operation or stopped. It is 
protected by bumpers in front and rear. It has 
a body in which the passengers sit which pro- 
tects them in some measure from the perils of 
the highway. The riding on a motorcycle can- 
not keep it in equilibrium when not in operation. 
When stopped he must get off or place his feet 
on one foot upon the ground. A motorcycle has 
no front or rear protection in the form of fen- 
ders or bumpers. It has no body for the protec- 
tion of the rider. A rider is therefore more ex- 
posed to the dangers incident to congested traffic. 
For these reasons, which make the risk of rid- 
ing on a motorcycle greater than that of riding 
in a motor-driven car, we think the rider on a 
motorcycle was intentionally excluded from the 
provisions of the policy by the use of the lan- 
guage employed. 

“The use of the preposition “in,” in the clause 
of the policy reading “or motor-driven car in. 
which insured is riding or driving” is also sig- 
nificant. One riding on a motorcycle is not re- 
ferred to as riding “in” a motorcycle but “on” 
a motorcycle. A passenger or one driving a car 
is not usually referred to as riding “on” a car 
but “in” a car. Where a policy uses the words 
“or motor-driven car in which the insured is 
riding or driving,” it is for the purpose of limit- 
ing the insurer’s liability. The reason is the one 
we have indicated, the greater safety of the in- 
sured “in” a car. This distinction has been rec- 
ognized in a number of cases. In Arable vs. 
Fidelity and Casualty Co. of New York, 74 
N. J. Law 68,665 A. 1117 (affirming an opinion 
of the Supreme Court written by Mr. Justice 
Reed and reported in 73 N. J. Law 320, 63 A. 
92), this court held that a person who had 
boarded a train, surrendered his ticket, and got 
off at the next station to buy a newspaper, and 
was killed while attempting to board the train 
again to continue his journey, as it was pulling 
out, was not covered by the provision in a policy 
“riding as a passenger in or on a public convey- 
ance.” 

“Justice Reed, in his opinion, cites with ap- 
proval Van Bokkelen vs. Travelers Insurance 
Co., 34 App. Div. 399, 54 N. Y. S. 307 (affirmed 
in 167 N. Y. 590, 60 N. E. 1121), and says the 
following about that case: 

“The court dealt with a clause in a policy 
which doubly insured a person injured while 
riding as a passenger in a passenger convey- 
ance, using steam, from which injury death 
resulted. The word ‘on’ was not used. The 
court held that the clause did not cover an in- 
jury to a passenger who was standing upon the 
platiorm of a car, and who, while so standing, 
was thrown therefrom and killed.” 
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WHAT THE RECENT CASES HOLD 

There is a presumption that the insured 
not commit suicide and if he is killed as a resy 
of a shot from a pistol he discharged, it will h. 
presumed that he discharged it accidentally anj 
not intentionally unless there is introduced ey 
dence to rebutt the presumption. Garbush 
Order of the United Commercial Travelers of 
America, Minnesota Supreme Court, Decembe 


23, 1927.) 
* * * 


Where the insured’s fingers froze so thaf 
amputation was necessary and the evidence tenj 
to show that there was no reason for him to bes 
lieve that his fingers would freeze to the poinf 
where amputation was necessary and he was no 
reckless in caring for himself as much as po 
sible while performing his work in the freezing 
cold weather, it is held that the injury resulted 
from accidental means within the meaning of 
an accident policy. (National Life Ins. Co. w 
Patrick, Court of Appeals of Ohio, 8th Distri¢ 
December 5, 1927.) 

* * * 


While on a roadway in the rear of a railroad 
station the insured was kicked by a saddle hors 
which had just been ridden up. The insured’ 
policy contained a triple indemnity clause in thé 
event of loss of life, limit or sight sustained “by 
being struck or run down by a conveyance wh 
walking on or across any public highway. Held 
that the roadway in the rear of the station wa 
a “public highway” and that a saddle horse was 
a “conveyance” within the meaning of the po 
icy. (Gatewood vs. Continental General Life 
Ins. Co., of Hartford, Conn., U. S. Dist 
Eastern District Virginia, December 10, 1927. 

* * * 


A person who has stopped his car because 
tire trouble, is operating an automobile, w 
changing and repairing said tire in a customary 
manner, within the meaning of an accident po 
icy which indemnified against injuries receive 
“which operating, driving, riding in or on, dent 
onstrating or cranking an automobile. (Uni 
Indemnity Co. vs. Storm, App. Ct. Indian 
December 6, 1927.) 

* * * 

If the company refers the adjustment of @ 
claim to its attorney with knowledge of facts 
it has been held that it may be reasonably if 
ferred therefrom that the company has waivet 
proof of loss. (Arava vs. Bebe, New Jers 
Supreme Court, October 28, 1927.) 

* * * 


An automobile collision company’s agreemefi 


to make “suitable repairs and replacements” 
injured automobile held to mean such repai 


and replacements as would make the car equal 
in value to what it was before the injury 


(Standard Accident Ins. Co. of Detroit 
Richmond, Court of Civil Appeals of Texas 
297 Southwestern Reporter 879.) : 
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